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Canada Puts Drastic Tax on Cars 


Sparks 


‘Accept No Substitutes’ 
Nazis Would Burn Wood 
Buses, Just Buses | 


Servicing Problems 
SANE 


By 
Chris Sinsabaugh 











ABLES from Berlin to the As- 
C sociated Press tell us the Ger- 
mans, anticipating a shortage ot 
motor fuel when the European war 
is ended, have organized a com- 


pany under the supervision of 
Field Marshal Goering to provide 
and distribute wood-burning equip- 
ment as a substitute fuel for oil 
in diesel engines. The dispatches 
say the Germans think the speed 
and power of motors operated by 
gas, generated from burning wood, 
compared favorably with those 
driven by gasoline and oil. 
* ES * 


WHICH INTERESTED this con- 
ductor to the extent that he talked 
to several Detroit diesel engineers, 
finding they are wondering if the 
report about the Germans’ plan to 
convert their diesels into wood- 
burners could possibly be true. 
They are skeptical and inclined to 
think there is something cockeyed 
about it! Mebbe the telephone 
communication across the ocean 
was misunderstood. Anyway, one 
of my contacts in the field of the 
oil-burners undertook to interpret 
for me the fallacy of attempting 
to use successfully wood for oil 
as the power-producer for the 
diesels. 

* * * 

“RUDOLPH DIESEL operated 
the first diesel he invented by 
shooting a charge of powdered 
coal into the heated compressed 
air,” he said. “But he abandoned 
it because of the problem of get- 
ting rid of the ashes, carbon and 
other residue. Sporadic attempts 
to use something besides fuel oil as 
diesel fuel have been made from 
time to time without success. Of 
all the things that would be looked 
into, wood probably is the poorest 
Substitute. It would have to be 
powdered. The ash problem would 
be something to turn an engineer 
gray-headed. 

“What the cable probably re- 
ferred to was the conversion of the 
diesel engines into electric ignition 
gas-burning engines. Then they 
wouldn’t be diesels any longer. 
This is feasible. 

* * # 

“ALL YOU HAVE tto do is to| 
reduce the compression down to 
approximate gasoline-engine ratios. | 

hen you fix up a contrivance that | 
gets gas out of the wood. This is 
Something akin to wood alcohol 
&as. It’s a sort of distillation pro- 

(See SPARKS, Page 15, Col. 1) 
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| Merlin type, because of Ford’s re- 


lefforts to put its giant plants in| 


‘Top-Priced Lines, 


Virtually Banned; 
OtherBrackets Hit 


'10 to 80% Boost Designed 


to Free Plants for 
War Production 


OTTAWA. — For the dual 
purpose of conserving foreign 
exchange and freeing indus- 
try for production of war 


materials, Canada last week 
imposed prohibitive taxes on new 
car purchases, ranging from 10 
percent on cars valued up to $700 
to 80 percent on cars valued over 
$1,200. 


The new tax, it is emphasized, 
applies to the manufacturer’s price 
and not to the present selling price. 
It does, however, apply to all ac- 
cessories (except radios and heat- 
ers), servicing, financing, war- 
ranty or any other charge con- 
tracted for at time of sale. 

From the opening rate of 10 per- 
cent on all cars valued up to $700, 
the graduated tax scale rise sharply 
to 20 percent on the excess over 
$700 and up to $900; 40 percent 
of the excess over $900 up to $1,200, 
and 80 percent on the excess over 
$1,200. 


Therefore, automobiles at present 
selling at $2,000 (manufacturer’s 
price) will cost the dealer $2,870 
under the new tax scale, while a 
car valued at $4,000 by the manu- 
facturer will cost $6,270. Here’s how 
the tax will accumulate on a $2,000 
car: 

Tax on first $700 (10%)...... $ 70 


Tax on next $200 (20%)...... 40 
Tax on next $300 (40%)...... 120 





Tax on excess over $1,200 
PEED cccay as exeas aa ee eas 640 
Total cost to dealer.......... $2,870 


Only in the lowest price field will 
the new tax not be prohibitive in 
(Continued on Page 8, Col. 3) 








ext 
AT ATAM’s meeting in Chicago last 





week. Left to right, seated, Palmer E. 


Hanson, Milwaukee; Donald R. Richberg, NADA, John E. Raine, ATAM presi- 


dent, of Baltimore, and Sam Shapiro, 


Chicago, ATAM secretary, while W. A. 


(Cap) Williamson, of Texas state association, San Antonio, and Ralph Ebbert, 


Brooklyn, are shown standing. This 


candid shot was snapped just before 


Richberg delivered his luncheon address before the Automotive Trade Assn. 


Managers at the Edgewater Beach hotel. 





U.S. Boosts Taxes on Cars, 
Trucks, Tires and Gasoline 


Special to Automotive News 

WASHINGTON.—Federal tax in- 
creases applying to the automo- 
tive industry, which become effec- 
tive today under the bill signed by 
the President last week, are: 

Excise on new automobiles, from 
3 to 3% percent; truck chassis, 
from 2 to 2% percent; tires from 
2 to 2% cents per pound; tubes 
from 4 to 4% cents per pound. 

Federal gasoline tax rises from 
1 cent to 1% cents per gallon and 
lubricating oil from 4 to 4% cents. 
The tax on parts is increased from 
2 percent to 2%. 

New floor stock tax, which ap- 
plies to inventories of liquor, to- 
bacco and other dealers, is not 
imposed on automobile dealers. 
Moreover, the new excise taxes do 
not apply to instalment sales upon 
which delivery was made before 
July 1, 1940, when all the excise 
tax increases go into effect. 

The new law, which will yield 


Motor Industry Paves Way 
For National Defense Work 


By William C. Callahan 
Managing Editor 

DETROIT.—Putting its house in 
order for anticipated defense pro- 
gram work, the automotive in- 
dustry has been expanding in many 
directions during the past week. 
Cancellation of the proposed con- 
tract with Ford Motor Co. for the 
production of a reported 9,000 air- 
craft engines of the Rolls-Royce- 


fusal to build 6,000 of these units 
for the British government, has 
not deterred the company from its 


order. 

The Ford action tas resulted in 
considerable criticism in Canada, 
but it is reliably reported that the 
Ford plants in that country and} 





the Dagenham plant in England 
are co-operating fully with the 
Canadian and British defense com- 
| missions. 

While there has been’ some! 


| pounds 


tendency to question the attitude 
of Henry Ford, it would seem 
equally fair to ask why the place- 
ment of orders for American de- 
fense materials should be con- 
tingent upon the willingness of the 
producer to accept orders from 
other governments as well. 


Out at the huge Dearborn plant, 
Ford now has approximately 300 
engineers and draftsmen steadily 
engaged in designing plant layouts, 
machine tools and aircraft engine 
parts in preparation for stepping 
into the picture immediately when 
the go-ahead signal is given. Ef- 
forts are being bent toward re- 
fining production methods for the 
Rolls engine and adapting it to 


mass production methods. Already | 
it is stated that the company has | 
developed a method for casting the | 


crankshafts for these engines 126 
lighter in the original 
(Continued on Page 14, Col. 3) 


about a billion dollars a year for 
the next five years, includes both 
temporary and permanent in- 
creases in present levies. The tem- 
porary increases, consisting of so- 
called super taxes on incomes and 
excise levies will expire at the end 
of five years. The permanent taxes 


include higher rates in the in- 
dividual income surtax brackets, 
broader individual income _ tax 


bases and increases in corporation 
income taxes. 


The ink was hardly dry on the | 
bill when the President let it be 
known that another revenue-rais- 
ing measure is on the way which | 
will constitute a permanent tax | 
program for armament expendi- 
tures. | 


The President will consult mem- 
bers of Congress this week. The 
additional tax bill is expected to 
include provision for special amor- 
tization arrangements for plant 
expansions and additions financed 
by private capital for the produc- 
tion of war materials. This move 
will be of great importance to the 
automotive, aircraft and shipbuild- 
ing industries, which will have to 
expand their plants to take care 
of the increased production that 





will be their part of the defense 
program. 

































The Top Ten 
PASSENGER CARS 

First Ten in Registrations as 

Reported in AN Today: 
1940 1939 
Pos. Make Pos. 
1—363,742 Chevrolet 263,002— 1 
2—235,355 Ford 198,667— 2 
3—186,524 Plymouth 159,324— 8 
4—114,913 Buick 86,019— 5 
5— 93,163 Pontiac 64,453— 6 
6— 89,564 Dodge 86,080— 4 
7— 81,439 Oldsmobile 58,723— 7 
8— 42,794 Chrysler 30,117— 8 
9— 41,228 Studebaker 25,802— 9 
10— 35,667 Mercury 24,868—10 

Total All Makes 













































1,434,440 1,113,101 
For complete standings of all 
makes see Page 11, this issue. 
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Grouping by Cars 
At ATAM Meeting 


Counsel Sees Necessity 
for Closed Territories, 
Fewer Outlets 


By Mel Adams 
Staff Correspondent 


CHICAGO.—To his previ- 
ously expressed recommen- 
dations for improving the 
status of motor car dealers, 
Donald R. Richberg made 


several additions in his address as 
special counsel of National Auto- 
mobile Dealers Assn. Thursday be- 
fore the Automotive Trade Assn. 
Managers at their summer meet- 
ing in the Edgewater Beach hotel 
here. 

Richberg said that the existence 
of too many dealers is a bad situa- 
tion from a profit possibility stand- 
point and that territories should 
be protected, particularly in the 
large metropolitan areas. He 
added, however, that protection 
needs a form of penalty upon those 
who infringe. 

The former NRA head expressed 
a preference for factory-dealer 
conferences over legislation and 
he gave his hearers a surprise by 
advocating a specific type of con- 
ferences, namely, those between 
manufacturers and their own deal- 
ers rather than with those dealers 
handling all makes of cars. This 
was interpreted as heralding a 
new tack by NADA. 

Betterments in relationship be- 
tween factories and their own 
dealers can achieve more desirable 
results in the long run than any 
other procedure, Richberg said. 

Another conviction expressed by 
the speaker was that a sort of 
merit or bonus system ought to be 
instituted, whereby dealers who 
have made good over a period of 

(Continued on Page 7, Col. 3) 


F reight Volume 
Of Trucks Hits 
°39 Peak in May 


WASHINGTON. — Revenue 
freight transported by motor trucks 
during May attained the highest 
volume so far this year, American 
Trucking Assns. announced last 
week. Comparable reports received 
from 194 motor carriers in 37 states 
and the District of Columbia show 
the May volume was 5.3 percent 
above April and 12 percent greater 
than May last year. These carriers 
moved an aggregate of 1,110,853 
tons during May. 

Approximately 78 percent of all 
the freight carried by trucks dur- 
ing the month was general mer- 
chandise, which increased 4.9 per- 
cent from April. Transporters of 











| petroleum products, accounting for 
|10 percent of the total 

reported, 
|} percent over April. 


tonnage 
show an increase of 7.8 
Movement of 
new automobiles and trucks, con- 
stituting 4.4 percent of total ton- 
nage, dipped 1.1 percent from April. 

The ATA index figure, computed 
on the basis of the 1936 average 
monthly tonnage of the reporting 
carriers as representing 100, stood 
at 139.99 for May. In April it was 
133.29 and in May, 1939, it was 


2 


G 


On Dealers 


DETROIT.—A general downward 
trend in used car stocks is shown 
in the monthly report of Automo- 
tive Trade Assn. Managers, Inc., 
released last week. 

Of the eight reporting associa- 
tions east of the Mississippi River, 
six showed reductions in the num- 


Oldsmobile Sales 
Climb in June, 


Top °39 by 61% 


LANSING. — Oldsmobile sales of 
sixes and eights for the second 10 
days of June climbed to 5,989 units, 
a gain of 61 percent over the 3,725 
ears sold during this period last 
year, it is announced by D. E. 
Ralston, general sales manager. 
Sales for the first 20 days of June 
totaled 10,809 cars, compared to 
7,644 Oldsmobiles sold last year 
during this period. 

“Sales of Oldsmobile cars from 
Jan. 1 to June 20 now total 96,980 
cars,” said Ralston, “which is not 
only an increase of 42 percent over 
the 68,447 cars sold by our dealers 
during this period last year but it 
is actually more cars than were 
sold during the entire calendar 
year of 1938. Sales during the 12- 
month period of that year totaled 
96,589 cars.” 

Ralston reported that Oldsmobile 
sales gains had been consistent 
throughout the model year and that 
increases were general throughout 
the nation. A strong demand for 
used cars was also reported by 

‘ dealers, he stated. 


Buick’s Deliveries 
In Mid-June Top 
°39 by 48 Percent 


FLINT. — Mid- June sales of 
Buicks were 8,473 units, which com- 
pared with 6,716 in the preceding 
10 days for a gain of 26 percent, 
and with 5,748 in the corresponding 
period last year, an increase of 
48.6 percent, according to W. F. 
Hufstader, general sales manager. 

Hufstader reported similar trends 
in used car sales with deliveries 
of 15,156 used cars during the 
second 10 days of the month against 
13,199 in the previous period and 
11,200 in the second 10 days of 
June last year. 

Dealers’ used car stocks are on 
the basis of a 30-days’ supply, he 
said, with improved used car mar- 
ket conditions tending to reduce 
stocks. 


UAW Locals OK 
GM Contract; 
Pact Is Signed 


DETROIT. — The new agreement 
between the UAW-CIO, and Gen- 
eral Motors Corp. was signed last 
Monday in the General Motors 
building here. 

The new contract, which grants 
vacations with pay and sets up an 
umpire to decide disputes over con- 
tractual terms, was reviewed last 
week in AUTOMOTIVE NEws. 

R. J. Thomas, president of the 
union, said that the signing fol- 
lowed approval of the contract 
by all but one of the locals rep- 
resented in the 54 plants covered 
by the agreement. That local had 
delayed action for a week, Thomas 
said. He added that meetings 
which approved the agreement 
were attended by about 90,000 of 
the 140,000 workers affected. 

* + 


Strike Ends 


AKRON. — The dispute between | 


United Rubber Workers’ Union 
(CIO) and General Tire & Rubber 
Co. was ended last week when} 
union members voted to return to 
work. 

Union and company officials will 





sign a new agreement, drawn up 
with the help of a federal labor | 
conciliator, to remain in effect for | 


one year. 
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-Day Supply 


’ Hands on June I 


— | 


ber of day’s supply as of June 1, 


compared with May 1, while two 
indicated slight gains. 


Among the five associations west | 
of the Mississippi which reported, | 
two were down slightly and three | 
Average stocks | 


showed increases. 
on hand among the 13 associations, 
reporting for June 1, were equiva- 
lent to 33.5 days supply against 
35.8 on May 1, and 34.8 on Apr. 1. 


In the April report there were 
only 12 associations, Cleveland be- 
ing absent from the list. This may 
account for the lower national 
average in the April report, since 


Cleveland in later reports showed | 
| Who was the national 


rather high stocks. 
Breakdown of the 
cities is as follows: 


reports by 


Days’ Supply On 


Dealers June! May | April! 
Reporting 1940 1940 1940 
SE :5s.sa'8.0i5 45 34.4 35.8 34.8 
CRICAZO ....%. 239 34.9 38.6 40.5 
Cleveland 89 37.5 46.9 , 
Columbus 61 41.6 46.9 42.7 
Denver ...... 29 37 37.7 36.5 
DOLFOlt ....s- 24 24.5 28.9 
Kansas City . 60 36.4 36.2 38.6 
Oklahoma City 16 32.4 32.5 29.7 
ROGGTOM. vice008 15 27.2 25 33 
San Antonio . 18 34.2 31.9 28.5 
St. Louis .... 39 31 30 32 
OIOGO .icsee 39 54 42 
Washington . 51 26.3 25.5 30.6 
*Not known. 


De Soto Dealers 
Report A Boom 
In Retail Sales 


DETROIT.—More new Plymouth 
cars were delivered at retail by De 
Soto dealers during the week end- 
ing June 22 than in any week since 
May, 1937, it is announced by J. 


B. Wagstaff, general sales manager | 


of De Soto. 

“With a new all-time high for 
De Soto retail sales established 
only three weeks ago, and now a 
week of Plymouth sales which 
crowds the best week on record, 
we feel justified in shouting that 
business is booming,’ Wagstaff 
said. 


Ford Receives 
Watt Medal At 


Detroit Dinner 


DETROIT.—Henry Ford received 
one of the highest awards of the 
mechanical engineering world, the 
James Watt International Medal, 
at a dinner last Tuesday at the 
Detroit Club. 

The honor was conferred last 
year by the British Institution of 
Mechanical Engineers, and plans 
were made for presentation of the 
medal in London with the King 


or a royal prince attending. The | 


war interfered with this plan and 
the medal was forwarded to Amer- 
ican Ambassador Joseph P. Ken- 
nedy, who sent it to C. E. Davis, 
New York, president of the Amer- 
ican Society of Mechanical Engi- 
neers. The latter society had nomi- 
nated Ford for the honor. 

James W. Parker, of Detroit 
Edison Co., and a vice-president 
of ASME, presided at the dinner. 
The presentation was made by Alec 
Dow, a close friend of Ford. 


Candidates for the medal are 








nominated by scientific societies in | 


18 nations. The honor goes to “an 
engineer who has achieved inter- 
national recognition, both by his 
work as a mechanical engineer and 
by the ability with which he has 
applied science to the progress of 
mechanical engineering,’ accord- 
ing to the British institution which 
confers the medal. 

Ford is the second and only liv- 
ing recipient, the first man honored 
being Sir John Aspinall. 


G. W. Vaught Named 
Goodrich Treasurer 
NEW YORK.— Election of George 
W. Vaught as vice-president and 
treasurer of B. F. Goodrich was an- 
nounced here Thursday. Vaught, 
formerly treasurer and a director 
of Montgomery Ward, will assume 


‘his new duties on July 1. 


Pontiac Fetes Winners 





TOP RANKING 


SALES managers of Pontiac dealers, with two 


Pontiac 


sales managers at the recent merchandising conference at the factory. Twenty- 


three dealers’ sales managers, one from each Pontiac zone, won a trip to the 
sales manager in his zone during a recent contest. 


conference by being top 


Left to right, W. J. MeDonald, of Vernon Pontiac Co., Inc., Mt. Vernon, N. Y¥ 


assistant general sales 
Sugden, of Townsend Motor Co., 
sales manager for Pontiac 


in ch > 
Arcade Pontiac Co., ee 


Washington. 





champion with 223 percent of quota; Verne L. Murray, 
manager in charge of the 


East for Pontiac; W. A. 


Philadelphia; V. A. Davison, assistant general 
Dempf, of 


of the West, and Martin 


THREE PONTIAC dealers’ sales managers visit with Verne L. Murray, seated 


center, assistant general sales manager in charge of the East for Pontiac, 
during the recent merchandising conference attended by winning dealers’ sales 
managers from the company’s 23 zones. With Murray, left to right, are Doc 
| Coffey, Glen L. Casey Motor Co., Amarillo, Tex.; Clarence Myers, Howard 


Holcomb, Inc., Indianapolis, and Gus Loeffler of Berriman-Graham Co., Buffalo. 





AMONG WINNING 


Pontiac dealers’ 


sales managers, who attended the 


merchandising conference at the Pontiac factory. Left to right, Sales Managers 
C. J. Solomon, Weidener Pontiac Co., Mansfield, O.; Doce Coffey, Glen L. Casey 
Motor Co., Amarillo, Tex.; Clarence Myers, Howard Holcomb, Inc., Indianapolis. 





TWO OF THE WINNING Pontiac dealers’ sales managers who attended the 


merchandising conference. Left to right, Sales Managers J. 


Owen, Downtown 


Pontiae Co., St. Louis, and Gus Loeffler, Berriman-Graham Co., Buffalo. 





World Output of Cars, Trucks 


Hits 4,779,170 Units in 1939 


WASHINGTON. 
tion of motor vehicles in 1939, 
amounting to 4,779,170 passenger 
cars, trucks and buses, was almost 


20 percent higher than for 1938, the | 


Automotive-Aeronautics division of 


the U. S. commerce department 
reported Friday. 
Manufacturers in United States 


and Canada accounted for 78 per- 
cent of the total, the U. S. produc- 
ing 2,866,796 passenger cars and 
710,496 trucks and buses. Canada’s 
output last year amounted to 108,- 
369 passenger cars and 47,057 
trucks and buses. 

Concentration of European 
manufacturers on war materials is 
evident in the output totals for 
1939 as compared with 1938. With 


World produc- | 


the exception of Sweden, all 


showed lowered manufacturing to- | 
im- | 


tals. Only Japan showed an 


provement in its shipments of auto- | 


motive units. U. S. and Canada ex- 


ported 8.3 percent of total produc- | 


tion against 12.6 percent in 1938. 

Production in Germany in the 
first six months of 1939, after 
which statistics were not made 
available, included 143,600 pas- 
senger cars and 36,600 trucks and 
buses. 


Dressler Is Elected 
ASBURY PARK N J 
Dressler was elected president of 
Jersey Gasoline  Retatlers Assn 


Week 


John 
New 


} 


named 





eneral Downward Trend Noted in Used Car Stocks 
13 Cities Show 33 


Chevrolet Sales 


In June Reach 


Post 1936 Mark 


DETROIT. The greatest June 
second -10-day sales period since 
1936 is reported by Chevrolet deal- 
ers, according to William E. Holler, 
general sales manager, who _ re- 
vealed the sale of 34,328 new pas- 
senger cars and trucks in the sec- 
ond 10 days of June, a gain of 
11,880 units or 52.9 percent over 
the same period last year. 

At the same time, new car sales 
continued their steady advance, 
the second 10 days of June topping 
the first 10 days by 23.3 percent. 
The June 20 total of 34,328 new 
ears and trucks compares with 22,- 
448 in the same period last year 
and 27,843 in the first 10 days of 
June this year. 

Concurrently, used car _ sales 
showed a distinct upward trend, 
a total of 65,152 units being re- 
tailed. This represents a 39 percent 
increase over the comparable pe- 
riod last year and an 18.5 percent 
gain over the first 10 days of 
this month. 

For the month-to-date, Holler 
said, new car sales are 34.9 percent 
in advance of the first 20 days of 
June, 1939. 


Pontiac Reports 
June Sales At 
All-Time Peak 


PONTIAC. — Deliveries of new 
Pontiac cars and of used cars by 
Pontiac dealers broke all records 
for the first 20 days of June, ac- 
cording to D. U. Bathrick, general 
sales manager. 

The 20-day new car total of 
14,346 units also is 266 cars greater 
than the total for the entire month 
of June, 1939, Bathrick pointed out. 
Second 10-day deliveries of new 
Pontiacs were 7,665 which is a 
gain of 15 percent over the first 
10 days; 30 percent ahead of the 
second 10 days of May and 68.9 
percent ahead of the second 10 
days of June, last year. 

The ratio of unfilled orders on 
hand to those of a year ago made 
a further gain during the second 
10 days and now stand at 4.9 
times greater than they were on 
June 20, 1939. 

Used car sales by Pontiac dealers 
took a further spurt and put the 
total for the 20-day period at 26,794 
which is 40.8 percent ahead of the 
same 20 days of June last year. 
Used car inventories continued to 
decline as they have for the last 
five 10-day periods, while the turn- 
over of used cars increased to the 
point where all Pontiac dealers in 
the U. S. have only a 30-day com- 
bined stock on hand. 


Packard Notes 
60% Increase In 


Sales for June 


DETROIT. — New car deliveries 
for the first 20 days of June con- 
tinued strong, with Packard pre- 
dicting an increase of 60 percent 
over June, 1939. 

As of June 
vice-president of 
Packard, announced 
4,235 new cars for the first 20 
days as compared with 2,727 for 
the same period last year. With an 
increase of 55 percent already 
achieved, Packer was’ confident 
that his prediction of a 60 percent 
increase for June would be realized. 


Cadillac-LaSalle 
Sales Top May 


DETROIT.—-Reversing the usual 
seasonal downward trend, Cadillac- 
LaSalle domestic deliveries during 
the second 10 days of June not 
only topped last year but surpassed 
the comparative totals for May, D. 
EK. Ahrens, general sales manager, 
announced today. 

Sales in the most recent report 
period were 1,055 units, compared 
with 860 a year ago and 1,014 in 
the May 10-20 period. 


20, W. M. Packer, 
distribution for 
delivery of 
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OLLOWING the article in this 
Pes last week, I have heard 
from the Milwaukee Automobile 
Auction Co., which is engaged ina 
dealer auction plan similar to that 
being conducted in Detroit and 
Chicago. The Milwaukee auction is 
limited to dealer buyers and no 
purchases are approved unless that 
buyer can prove that he is a bona- 
fide dealer. Sales were started in 
that city May 24, and will be held 
twice monthly in the future. Ac- 
cording to the sponsors, dealers 
are not permitted to bid-in cars 
placed with them for auction. Units 
are guaranteed against cracked 
cylinder heads, and assurances are 
given that the units offered have 
not been subjected to taxicab 


service. + & * 


Personally, I feel that this pro- 
gram may be a real step in the 
right direction for dealers as a 
whole and such clearing houses, 
properly operated, will have a 
stabilizing effect on the used car 
market. They could inject that 
element of scientific distribution 
which has been sadly lacking in 
the past and which has resulted 
in gluts of one type or model 
of car in a community, while a 
shortage of other types may ex- 
ist there at the same time. 

‘ : 


Can Happen Here! 

ANADA during the past week 

enacted a drastic tax law de- 
signed to discourage the purchase 
of higher-priced cars in the Domin- 
ion and make productive facilities 
available for increased armament 
production. Details of this law are 
contained in a story starting on 
page 1 of this issue. ‘ 


Naturally, what Canada does in 
Canada is no business of ours. 
My only thought in commenting 
on this is that similar sug- 
gestions may be made in this 
country by elements hostile to 
the automotive industry. Our 
position and that of Canada, 
from a production standpoint, are 
quite different. There would seem 
to be no urgent need at this time 
or in the appraisable future to 
resort to such an effort in order 
to clear the way for arms pro- 
duction. But we should not for- 
get that in our willingness to 
co-operate with the defense pro- 
gram there may be some who 
would put us at a disadvantage 
to gain.their own ends. It is 
for this reason that I stated a 
few weeks back that active asso- 
ciations of dealers were never 
more important than today. These 
groups can form a liaison be- 
tween the government and the 
members they represent. They 
can keep the dealers informed 
as to changing government poli- 
cies and needs so that dealers 
can act intelligently in co-operat- 
ing with the government. They 
can represent the dealers in 
questions of new _ regulations, 
changes in taxation or other 





Rubber Bu ying 
Started by U.S. 
To Aid Defense 


i WASHINGTON. — United States 
Ne bargaining last week with 
ritish and Dutch interests for 

uge quantities of rubber from the 

rent for defense purposes. 

Shortly after President Roosevelt 

ad Signed a bill authorizing Re- 
fection Finance Corp. to 
7s the acquisition of strategic 
fede y erials, Jesse H. Jones, 
oa lending administrator, an- 
with the that he was_ negotiating 
ulatin e International Rubber Reg- 
virtush Committee, which controls 
tales tr, all rubber production and | 

Ne roughout the world. 

Net a nuens for rubber from the | 
Malar Gena East Indies and the | 
‘ - States were regarded widely | 
Ment yudication that this govern- | 
in the ? Maintaining its interest 
apanese acific area, despite any 
out of ‘A Policies that might grow | 
llied setbacks in Europe. — 


sDwalers boll we oe 


By William C. Callahan 
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policies which might prove detri- 
mental to dealers without materi- 
ally aiding the defense program. 
They can serve to crystalize 
dealer opinion behind contem- 
plated government moves which 
would be beneficial to the defense 
program. I said at that time that 
this sort of voluntary mobiliza- 
tion of dealers through active 
membership in their associations 
was almost a patriotic duty. I 
think the action in Canada proves 
that there is no reason here 
why we should not co-mingle a 
little practicality with our patri- 


otism. 
* * * 


Liens Not Valid 
NDER a recent decision of the 
Ohio supreme court it has been 
held that tires are not an integral 
part of a car and that liens held 
by the tire vendor are valid. The 
question of validity of liens against 
tires and other accessories not orig- 
inally a part of the car became 
more acute in Ohio following the 
enactment of a certificate of title 
law in that state. However, it is 
likely that the Ohio decision may 
have interest in other states. 
* BS Ea 


John Barton, executive secre- 
tary of Columbus Automobile 
Trade Assn., in commenting on 
the Ohio decision says: “Follow- 
ing the enactment of the certi- 
ficate of title law the various 
lower courts of this state have 
rendered conflicting decisions on 
the status of these tire liens. 
Some have held that the new 
tires became an integral part of 
the car by the legal theory 
known as accession. Under this 
theory and under the present 
certificate of title law, therefore, 
no lien would be valid unless 
noted on the title. This theory 
would, of course, be ideal for the 
industry. However, other lower 
Ohio courts did not follow the 
accession theory and have held 
that the tires do not become an 
integral part of the car. 


Question Is Decided 


“TMHE whole question finally was 

carried up to the Ohio supreme 
court and this tribunal rendered 
a decision in the case of the Good- 
rich Silvertown stores of B. F. 
Goodrich Co. vs. F. M. Rugg Motor 
Sales Co., which decides the ques- 
tion as far as this state is con- 
cerned. The court held that a 
vendor of tires and tubes who 
reserves title thereto under a valid 
conditional sale contract, duly de- 
posited with the county recorder 
and places the tires and tubes so 
sold upon a car on which there 
is a prior mortgage, may main- 
tain an action for conversion 
against the mortgagee (dealer or 
finance company). 

* * * 

“This opinion means that tires 
do not become an integral part 
of the car. In this connection, 
the court said, ‘Rubber tires and 
tubes are to a marked degree 
shorter lived than automobiles 
and must frequently be removed 
for repair and replacement. For 
this reason, the machines are so 
constructed that the tires and 
tubes are readily detachable. Such 
accessories are, therefore, in a 
different category from the parts 
of a motor vehicle so attached 
that they lose their identity in 
the whole.’ What the court said 
about tires and tubes, undoubt- 
edly, would cover radios and 


heaters. 
* «= @ 


Suggests Checkup 
“MMHE court points out in one part | 

of the opinion that the holder 
of the lien on the auto would be} 
entitled to get the value 
allowance given on the old tires 
when they are exchanged for the 


of the} 





new. In view of the above opinion, | 
it behooves dealers and finance 
companies to make diligent inquiry 
as to possible chattel mortgages on 
tires, radios and heaters. As stated 
previously, these chattel mortgages 
are filed in the office of the county | 
recorder.” 


Akers Urges Nati 


N.Y. Dealers Convene 


* 


AT BANQUET durin 
held in Syracuse, N. 
dealers association; James 


president of the Empire dealer group, 


of the association. 





the annual meeting of the Empire State Dealers Assn., 
. Left to right, Jerry Rusterholtz, president of Syracuse 
Dalton, editor of ‘‘Motor’’; 


Ted Southworth, past 


and C. C. Bateman, new president 





RELAXING A MOMENT during the Empire State Dealers Assn. conclave 


in Syracuse, Sam 


left to right, 
Corp., 


are, 
Boston; 


Ted Southworth, past president of the association; 
Adams, ‘“‘New York World-Telegram,” and J. E. 


of General Motors pecnpnase 
Jory 
McLaughlin, GMAC, Boston. 


White, 





COMPETING in the golf tourney, a feature of the Empire State Dealers 


Sonn. conclave. Left to right, H. 


: - Luckenbill, Chrysler distribut E ; 
Ludlow, Chrysler distributor, Binghampton, and Ed alleen, posaldens 


of the Pittsburgh Automotive Trade Assn. 


Price Rise Threat, Labor 


Peace Perk 


Special to Automotive News 

SEATTLE. — Decided improve- 
ment in the used and new car 
situation has been felt in this area | 
the past two weeks. Settlement of 
labor disputes with the salesmen’s 
union, and more recently with the | 
automotive mechanics, has been a| 
helpful factor. 

Negotiations are pending with 
painters, garage employes and 
parts clerks unions and indications | 
are promising for amicable settle- | 
ment. 

Settlement in the mechanic’s 
controversy is apt to be the cri- 
terion in some of the others. Here 
the hour-pay was increased from 
$1 to $1.05, 7% cents less than} 
was asked. The new guarantee is 
$37 a week, instead of the prior 
$35. The demand was for a $40 
guarantee. Scale for apprentices 
was raised proportionately. 

Extra employes get’ increases 
from $1.07% an hour to $1.12%. 
Another concession the men gained 
was furnishing and laundrying of 
special overalls used. The demand 
for a week's vacation at pay was 
not granted. The union shop was| 
retained. 

Painters are about to agree on 
$1.05 per hour and other conditions | 
similar to the mechanics. The| 
sheet metal workers scale is to! 
be raised from $1.05 to $1.12% per| 
hour, but with no weekly guaran-| 
tee. 

Garage and parts store workers, 
by mutual agreement and in order 
to take no chance to run against 
the federal wage and hour law, 





| will work on a basis of a 40-hour 


| ment demands to be made on some 


Seattle Sales 


week, instead of 44 hours, and for 
the shorter-week they are asking 
higher wages than they got for 
the 44-hour week. For example, 
garage employes want $30 per week 
instead of $27.50. Parts men ask 
for wage increase from $28.50 to 
$32 per week, and 40 hours. 

On the business front, the first 
stressing in dealer advertising that 
new car prices will probably ad- 
vance, in view of national arma- 


of the plants, is noticed at Everett, | 
Wash. 


] B ; 
New Welder Offered 
MILWAUKEE.—A new welder, the | 
P&H-Hansen WD-150, recently placed | 
on the market by Harnischfeger Corp., | 





measures less than 33 inches in length 
and one foot in height, but delivers | 
uniform welding currents ranging from 


200 down to 15 


amperes, it is claimed. 
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onal Unity 


——Discusses Defense 


Needs Before N. Y. 
State Dealer Assn. 


By A. W. Donohoe 


SYRACUSE, N. Y. — National 
unity is the first requisite for 
national defense, Forrest Akers, 
vice-president in charge of sales 
for Dodge, told the Empire State 
Automobile Merchants Assn. at 
the close of its annual convention 
here Tuesday night. The two-day 
session was proclaimed the most 
successful in the past five years. 

Opening day, Monday, saw the 
dealers gathered at the Syracuse 
Yacht and Country Club for golf 
and other sports, and business ses- 
sions were held throughout Tues- 
day. 

In the morning session E. D. 
McKean, National Automobile 
Dealers Assn. vice-president, ap- 
pealed to the 200 dealers present 
to adopt a resolution petitioning 
automobile manufacturers to inau- 
gurate a “territory security” pro- 
posal. Fierce competition and 
chaotic conditions in the retailing 
of motor vehicles, according to 
McKean, is the result of the open 
territory system. 


“There is ample evidence,” Mc- 
Kean asserted, “that if the present 
policies are not changed the even- 
tual result will be the elimination 
of the better-type dealer, who has 
a substantial investment in build- 
ings and equipment, in favor of the 
low-cost operator with a minimum 
investment who is not concerned 
with maintaining any type of 
establishment that reflects stabil- 
ity and prestige of the product.” 


Other speakers during the morn- 
ing session were A. C. Hazen, of 
General Motors Institute at Flint; 
E. P. Cray, of New York Petro- 
leum Industries Committee, and 
Carroll E. Mealy, New York state 
commissioner of motor vehicles. 
Mealy’s address dealt with auto- 
motive legislation and commended 
the organization on its alertness 
in resisting unfavorable laws 
through their manager, Treadwell 
Berg, at Albany. He asked all 
dealers to pay closer attention to 
proposed legislation and to make 
their opinions known to their local 
legislative representatives. 


Akers, in his preparedness ad- 
dress, considered the efficiency, 
speed and unrestricted power of 
the dictatorships as a challenge to 
our democracy to prove itself just 
as fast and efficient in its defense 
program. 


“The administration at Washing- 
ton,” he asserted, “already has 
underway what I am sure will 
prove to be an adequate program 
for building our physical forces 
in men and machines, but there 
is an equally important prepared- 
ness measure which Washington 
alone cannot perform. That is in 
the welding of our unity of pur- 
pose, our willingness to make what- 
ever personal sacrifices may be 
necessary in contributing our full 
share to the program. This calls 
for the utmost in co-operation in 
its broadest sense, the wholehearted 
effort of every American citizen 
toward the protection of our free 
institutions. The situation is not 
one that can be passed to the 
other fellow. Each must do his 
full share.” 


To carry out a proper prepared- 
ness, it was Akers’ contention, that 
all of us must of necessity be a 
little less concerned with our per- 
sonal problems and _ immediate 
profits and face the future with 
_(See EMPIRE, Page 12, Col. 4) 





STANLEY 
S. Snow, Chicago Automobile 
manager, left to right, talking 
Assn. Managers meeting in the 


HORNER, National 


Dr Automobile Dealers Assn. 
Trade Assn. 


7 president; Lynn 
president, and W. L. Mallon, isesnaahe 


things over at the midsummer Automotive T 
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Edgewater Beach hotel, Chicago. - 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1933). 
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Pardon Our Politics 


ef arae we content ourselves in this space by display- 
ing our lack of erudition in discussions of things auto- 
motive. May we expand our field for just this once to discuss 
politics? This is inspired by the nomination last week of 
Wendell L. Willkie as Republican candidate for president of 
the United States. 


A few months ago Willkie was a political Yehuddi, un- 
heard of even by the little man who wasn’t there. Today he 
is the bellwether of a new—not rejuvenated— Republican 
party. A party, whose convention at Philadelphia showed 
earmarks of virility that promises to make the coming elec- 
tions one of the most interesting in American history. 

We are not carrying the torch for Mr. Willkie, nor are we 
belittling the accomplishments of President Roosevelt. We 
do applaud the new life that has been injected into an op- 
position party. For years the Democratic and Republican 
parties, harboring opposing political philosophies, have 
been “as one” only in their common determination to pre- 
serve and make work the fundamentals of our democracy. 
Their approach to this task, to be sure, has been different. 
But their purpose has been the same. 

The conflict of their methods has been one balance wheel 
which has kept our form of government together and made 
it operate under an imposed control that kept it from flying 
apart of its own momentum or deteriorating from com- 
placency. 

In recent years the Republican party has suffered no end 
from dry rot and, if this were to continue, the Democratic 
party would suffer from the loss of that modicum of balance 
which strong opposition provides. The Republican party 
this year, we feel, has revitalized that opposition—and for 
this we should give thanks. Our real danger here would be 
that our two-party system of government should dwindle to 
that of one. That has been the fate of Germany, Italy, Spain, 
Russia and (space prohibits). Need we say more? 


A Pyramiding Paradox 
VER since the National Automobile Dealers Assn. pulled 
a Roy Riegels with the Patman Bill last fall and gained 
several yards in the wrong direction, a squad headed by 
Herman Goodin has been trying to recover by a series of 
line-bucks down the center of the field. Now there still seems 
to be some off-side playing in the backfield. 

During the past two weeks representatives of NADA, 
speaking before dealer groups in various cities, have harped 
on the need for territory protection and demanded “rigid 
policing and enforcement” by the factories. The whole 
Patman bill, and other brands of state legislation already 
enacted, have been designed to curb the power of factories 
over dealers. 

It seems rather paradoxical to us to fight factory domina- 
tion with one breath and invite it with the next. It is quite 
evident in the question of territory protection that the cul- 
prits and complainants are in the same boat. A dealer who 
would not have his territory raided should refrain from 
raiding that of his neighbor. If all dealers would abide by 
that principle, many of their troubles would vanish. 
the present system seems little short of pyramiding para- 
doxes. 


Chicago—-307 N. Michigan Ave. | 





But 





WhenlI returned 


OUR from California a 
SECOND month or so ago, it 
CHANCE! was with a _ heavy 


heart for at least one 
reason, i.e., that one of my fond 
dreams for the future of my home 
town had been shattered. It always 
had been the consensus of opinion 


|among forward-looking Detroiters 
|that when, as and if, the sale of 


airplanes in the United States 
created a demand which would 
support mass production the busi- 
ness naturally would gravitate to 
the motor capitol. On the coast my 
eyes were opened to the fact that 
most of the major airplane builders 
were located in the west, although 
their engines were built east of the 
Mississippi. Detroit simply did not 
fit into the picture, except for a 
few parts and accessories which 
were manufactured in this vicinity. 
* * * 


It is significant to note how 
quickly the pendulum can gravi- 
tate to the right when an emer- 
gency forces action. The offhand 
statement of Henry Ford that he 
could “if not hamstrung by govern- 
ment red tape” build a thousand 
planes a day was received incredu- 
lously in some quarters but not in 
the Detroit area where we know 
our motor makers and their capa- 
bilities. There is more than one 
plant adjacent to Detroit which 
could produce a thousand airplanes 
a day and could reach that produc- 
tion in a much shorter space of 


time than most commentators 
would dream of. 
* ae * 


As long ago as Apr. 1 (and it 
seems years now), I said in this 
column: “I am one of those who 
firmly believe that the motor car 
manufacturers and the automobile 
dealers of today will within the 
next few years take over the build- 
ing and sales (and servicing for 
that matter) of the tens of thou- 
sands of private planes which the 
present-day generation will be fly- 
ing *** I am hopeful our indus- 
try will keep its eyes wide open 
to the possibilities and I am frankly 
fearful, that unless we do, it will 
slip away from us.” Now, in my 
humble opinion, Detroit, and the 
whole automotive industry for that 
matter, gets a second chance to 
demonstrate that we can, through 
mass production, so reduce the cost 
of private planes that this genera- 
tion will take up flying as amaz- 
ingly as our own did the horseless 
carriage. 

* * * 

In the tooling-up for mass pro- 
duction of airplane motors, fuse- 
lage, instruments, propellers, etc., 
for defense purposes, we are actu- 
ally laying the foundation immedi- 
ately for a great industry that, I 
believe, will rival that of motor 
vehicles within the coming decade. 
No one knows whether it was the 
chicken or the egg which came 
first and no one knows whether 
it was public demand or the con- 
stantly lowering cost which made 
the mass production that brought 
tens of thousands of new buyers 
into the automobile market every 
time prices went down a few dol- 
lars per unit. 


BS x * 
One thing we know for certain 
today — that regardless of who is 


nominated or who is elected presi- 
dent or sent to Congress, the citi- 
zens of this country never will be 
satisfied until a program of build- 
ing and equipping the finest aerial 
defense fleet in the world is accom- 
plished. To do this means building 
motors by the hundreds of thou- 
sands and planes by the tens of 
thousands. It may not be dreaming 
too far to imagine thousands of 
these planes as they become obso- 
lete for regular army and navy 
work being turned over to citizen 
flyers who in an air reserve corps 
would actually be the minute men 


of the future. American history is | 


packed with the heroic tradition of 
the pioneers who took their mus- 
kets from over the hearth and 
drove off the red-coated and highly 
trained enemy! 

* * * 


We in Detroit and we in this 
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All Quiet on the Home Front _ 


In This Corner 


‘On Open Market... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 








quite variable. The good operators 
mostly have this situation well 
under control.—Hastings, Neb. 


Spark Plugs 


I understand there are several 


concerns repairing or renewing 

Champion and AC spark plugs, for Registrations 

-~ = ng on coe - 1|.. Please forward us the following 
f you have the information, information on_ registrations. — 

would appreciate it if you passed/ Robinson Automobile Co., Union- 

those names on to me. — Charles| town, Pa. 


Epitor’s Note: Following is the 


B. Schmidt, Melrose, Mass. 
data sought on passenger car reg- 


Epitor’s Note: The business of 


. 5 a istrations: 

r s F 
cleaning or repairing spark DIUGS | otal U. 8. registrations 1939........... 2,653,377 
of all types and re-selling them} Total registrations for Penna. 1939...... 196,201 
Total Dodge registrations, U. S. 1939... 176,585 
on the open market has been the Total Plymouth registrations, U. S. 1939 348,807 
subject of considerable investiga-| Dodge registrations in Penna. 1939...... 12,805 
Plymouth registrations in Penna. 1939... 30,137 


tion by the Federal Trade Commis- 
sion during the past year or so. 
At the present time we do not 
have a listing or knowledge, di- 
rectly, of the companies engaged in 
this type of operation but it may 
be possible that you could obtain 
this from the Federal Trade Com- 
mission at Washington, D. C. 


| Coming Events | 


JULY 
9—Kenwood, Md. Washington Auto- 
motive Trade Assn. meeting. 
AUGUST 
24-25—Syracuse, N. ¥Y. (Onondaga Ho- 
tel). Empire State Automobile Mer- 
chants Assn. annual convention. 


Curtailed 27-28—Chicago (Edgewater Beach Ho- 
Continued dry weather, very tel). Automotive Trade Assn. Man- 
poor prospect for small grain agers meeting. 
crop, plus whatever general uncer- SEPTEMBER 
9-13—Detroit. American Chemical So- 


tainties are engendered by the war 
situation, have rather sharply cur- 
tailed retail sales in the last two 
or three weeks. Used-car stocks 


ciety. 

30-Oct. 1—Chicago (Stevens Hotel). Na- 
tional Lubricating Grease Institute 
annual meeting. 

OCTOBER 

7-11—Chicago (Hotel Stevens). Na- 
tional Safety Congress and Expo- 
sition. 

12-19—New York (Grand Central Pai- 
ace). National Automobile Show. 

12-19—Detroit (Convention Hall) Auto- 
mobile Show. 

12-19—Rochester, N. Y. Thirty - third 
Annual Automobile Show. 


industry are being given a second 
chance to develop with our own 
capital, our own men and our own 
facilities a means of transportation 
which is as much kin to us as a 
twin sister. Statesmen have prayed 
for another great industry to take 


up the lag in employment and the 12-20—Los Angeles. Annual Automobile 

results of technocracy—IT IS ce a iis Meetenees a 
7 ' rres J-~0-—— Bt > efgimer fe 

HERE GENTLEMEN! A great mory). Automobile Show. a 


emergency has laid it on our door- 


0.9 a5 . 
already has 19-26—Pittsburgh (Hunt Armory). An- 


step. Government nual Automobile Show. 
ov ir it~ no- 
picked our leaders to direct |! ©- | 19-26—Buffalo. Automobile Show. (Ten- 
where else could they find the ex- tative.) 
. Sao ass-production which | 19-26—Newark. Automobile Show. 
perience in ma I . a , : 
lis imperative. But we can look fur-| 19-26—Washington. Automobile Show. 
ther than mere army and navy re- o9-00—Mt. Louis. Annual Automobile 
| : s of Americans enow. 
quirements. Millions 0 ne en a oa ; 
awe the ages of 18 and 48 are se ithonn tease, (International Am- 
: ; sare ) 1eatre). shicago = Aut 2 
today as anxious to own and oper Show. . —— 
ate their own airplanes as you and Pas _ NOVEMBER 
See ts aes automobiles 30 years, 1!-9—San Francisco. Automobile Show. 
stele billion-dollar baby has been ‘ oe DECEMBER 
tossed in our lap. Let's fondle it! 9-14—Chicago (Navy Pier). Annual 
tossed inv I | Automotive Service Industries 
G.M.S Show. 
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Whaicn way 


Tc ee aa 


usecn you bity a Hew Car? 


WO roads open up before you 
when you set out to buy a new 
automobile. 


Maybe you figure that the way to 
get the best “‘deal’’ is to play one 
dealer against another until you 
get the highest trade-in figure for 
your old car. 


Or maybe you figure out the actual 
money difference between the old- 
car allowance and the new-car 
delivered price—and judge the 
transaction on that basis. 


Which is better? Well, consider 
this: 


A high trade-in allowance doesn’t 
always mean a good “deal.” It 
may only mean that the delivered 


price has been boosted in order 
to make such an allowance pos- 
sible. That is called “packing” and 
the best way to avoid it is to get 
an itemized breakdown of de- 
livered prices. 


To help you see all the items in the 
price you pay, General 
Motors has furnished 


Thus your General Motors dealer 
can show you all of the items that 
make up the final delivered price. 


That’s the simple way to know 
what you’re paying for when buy- 
ing a new car. Ask your General 
Motors dealer for al/ the facts. 





its dealers with price 
charts, like the one 
shown here, and with 
“‘plainview”’ price tags 
to place on the cars on 
display in their show- 
rooms. 


TOTAL CASH 
DELIVERED PRICE 


This is the kind of price chart 
furnished by General Motors to 
its dealers to show what makes 
up the local delivered prices of 
new cars delivered to customers. 





(GENERAL Motors 


CHEVROLET . PONTIAC 


OLDSMOBILE . BUICK 


. LA SALLE . CADILLAC 
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Automotive Parts Sales Index Holds Steady in May 


Shop Equipment and Exports 
Only Branches Showing Loss 


DETROIT.—Automotive sales 
for May, according to the National 
Standard Parts Assn. automotive 
sales index showed a decline of 
one point from April. However, this 
is 20 percent ahead of May, 1939. 

Average monthly sales for the 
first five months of 1940 show an 


ICC Acts to Put 
Other Truckers 


Under Regulation 


WASHINGTON. — The fight of 
trucking interests to have inter- 
state freight-forwarding companies 
brought under federal jurisdiction, 
was aided last week when Joseph 
B. Eastman, chairman of Interstate 
Commerce Commission, urged a 
Senate sub-committee to approve 
legislation to bring such companies 
under ICC regulation. 

He indorsed, as a_ temporary 
measure, a bill which would im- 
posed on forwarding companies, 
which have assumed the obliga- 
tions of a common carrier, the 
same _ just, 
discriminatory rates that are now 
required of motor common car- 
riers. 

Coincidentally, the trucking in- 
dustry is pressing before ICC its 
effort to prevent expansion of rail- 
road operation of trucks. Repre- 
sentatives of American Trucking 
Assns., appearing before the full 
commission, warned that relaxation 
of ICC restrictions now in effect 
would result in establishment of 
rail-controlled motor routes paral- 
leling every mile of rail line 
throughout the United States. This 
in turn, they said, eventually 
would mean the end of independ- 
ent motor vehicle transportation 
and a return to railroad monopoly. 


Battery Makers’ Group 


Changes Assn.’s Name 
AKRON.—Effective at once, the 
name of the National Battery 
Manufacturers Assn. will be 
changed to Assn. of American 
Battery Manufacturers, Inc. 
Headquarters will continue to be 
maintained in the First Central 
Tower here. 





a 
reasonable and non-| oar are the same as for the first 





advance of 18 percent over the first 
five months of last year. 


Replacement parts shipped to 
wholesalers in May advanced 2 
percent ahead of April. This is 20 
percent ahead of last May. The 
average monthly sales for the first 
five months of this year are 20 
percent ahead of the correspond- 
ing period of last year. 


Shop equipment and tools shipped 
to wholesalers declined 8 percent 
below April. However, May is still 
14 percent above May a year ago. 
Average monthly sales for the first 
five months of this year are 18 
percent ahead of the same period 
for 1939. 


Original equipment shipped to 
vehicle manufacturers in May ad- 
vanced 1 percent over April. How- 
ever, this is 49 percent ahead of 
May, 1939. Average monthly sales 
for the year to date are 18 percent 
ahead of the first five months of 
last year. 


Export shipments for May de- 
clined 8 percent below April. This 
is also 7 percent below last May. 
However, average monthly sales 
for the first five months of this 


five months of last year. 


Goodyear Gives 
Essay Awards 
To Farm Boys 


AKRON.—Twenty-one states are 
represented in the list of grand 
and cash prize winners announced 
last week in a national essay con- 
test conducted by Goodyear Tire 
& Rubber Co. for high school farm 
boys on the subject, “How Rubber 
Tires Have Changed Farm Equip- 
ment and Methods.” 


Grand prize is an all-expense 
paid vacation trip to Timagami 
Lake, Ont., as guest of P. W. 
Litchfield, Goodyear president. The 
winners are Eulon Pritchett, Dix- 
ons Mills, Ala.; Warren Howard, 
Flora, Ill.; John S. Currie, Odebolt, 
Ia.; Ralph Egli, Mt. Vernon, Ind.; 
Linlie Neal Wright, Roosevelt, 
Okla.; Rulon Stephenson, Holden, 
Utah; Ralph C. Whitlow, Mayfield, 
Ky.; Wiley Connor, Belle Center, 
O.; Richard T. Howard, Brookville, 
Ind., and Raymond Groene, Win- 
field, Kan. 


—“— es SENN ae 








A VIEW of the new Philadelphia showroom, recently opened by 
Eastern sales manager, to take over the Philadelphia distributorship. 





CONGRATULATIONS. George H. Pratt, 
congratulates Herb Byrne, left, who quit his post as Hudson Eastern sales 
manager, to take over Philadelphia distributorship for Hudson. 


Synthetic Rubbers Increased 
To Boost U.S. Self-Sufficiency 


NEW YORK.—Buna N, buna §, 
ameripol, butyl, neoprene, thiokol, 
koroseal, chlorex, vinyon — these 
comprise only a limited roster of 


| that within relatively a few months | 
the plant facilities required to | 
make the 600,000,000 pounds of rub- 
ber annually consumed could be | 


Hudson’s general sales manager, | 


Dixons Mills High School, Dixons 
Mills, Ala., attended by Eulon 
Pritchett whose manuscript was 
adjudged outstanding, will be 
awarded $100 in cash for an edu- 
cational project in recognition of 
Pritchett’s essay. Twenty-five other 
contestants will be awarded $25 
each in cash. 


ham A2A 


TINY VALVES 


CONTROL HUGE PLANES 





Daily, more general use is being 


the successes of American scien- 
tists in devising methods of utiliz- 
ing home-produced raw materials 
to make synthetic rubber and 
rubber-like materials. 

Utilizing petroleum, natural gas, 
coal, limestone and air, America in 
1940 appears to be approaching 
both independence from foreign 
sources for rubber, one of its most 
necessary raw materials, and the 


built and put in operation. Many 
of the technical kinks have been | 
worked out in pilot plant opera-| 
tion. Several companies already 
have gone into limited commercial 
production on the petroleum-base 


synthetic rubbers, which apparent- | 


ly will be the ones to take over 
the large-volume rubber uses. 


Currently available supplies of | 
the petroleum hydrocarbons most | 


made of hydraulic control systems 
for operating various units on 
commercial and military aircraft. 
3%% Nickel steel is fast becoming 
the standard material used in 
fabricating valve bodies and tube 
couplings needed in these’ high 
pressure systems. One prominent 
producer of such vital parts, The 
Parker Appliance Company, Cleve- 
land, Ohio, uses heat-treated SAE 
2330 Nickel steel exclusively for 
these fittings. A cadmium - plated 
finish guards against corrosion. An 
idea of the severity of this service 
is revealed by fluid pressures rang- 
ing from 1000 to 1500 Ibs. per sq. 
in. Some models, particularly larger 
ships, require pressures above 3000 
lbs. per sq. in. Despite these high 
pressures, the hydraulic system 
and its component parts must be 
light and compact. For this reason, 


couplings and valve parts are heat | 
ultimate | 


treated to develop an 


strength of around 150,000 lbs. per 
sq. 


in. Nickel steels retain tough- 
ness to stand 


peratures. 

THE 
INTERNATIONAL 
NICKEL COMPANY 
ING. New York, N.Y. 








severe abuse even | 
at sub-zero tem-| 


| directory, 
| pounds 
| and 


Louisville Takes 
52 Reo Buses 


LANSING.—Delivery of a $70,000 
motor coach order to Louisville 
Railways, Louisville, is announced 
by Frank N. Morgan, general sales 
manager of Reo Motors, Inc. 

To a fleet of 52 Reos are now 
added 10 of the modern pusher- 
type lightweight integrally - con- 
structed Reo Flying Cloud coaches. 
For the past eight years, Louisville 
Railways has standardized on Reo 
equipment. 


Briggs Deshiner Edits 


New Aerosphere Annual 


NEW YORK.—Glenn D. Angle, 
who is in charge of engine design 
for Briggs Mfg. Co., has edited the 
recently published Aerosphere, in- 
ternational aviation annual, which 
is of great interest to the automo- 
bile industry because of the rapidly 
developing tieup between it and the 
aeronautical industries. 

Twice as thick and four times 
heavy as the New York telephone 
Aerosphere weighs 11 
and contains 1,420 pages 
2,055 illustrations. It 
of the engine, aircraft, 


tions. 


as | | 


consists | 
interna- | Corp. 
tional directory and statistical sec- | 


assurance that whenever a declin- 
ing supply, or economics require, 
the change-over rapidly can be 
made. 


For the mass production prod- 
ucts, tires and inner tubes, the 
synthetic rubbers which use pe- 
troleum as a raw-material base 
seem to offer the lowest-cost, large- 
quantity production possibilities. 
These petroleum-base rubbers, the 
two bunas, ameripol and butyl, all 
have been reported as commercial- 
ly practicable in this country since 
the beginning of 1940. 

The other’ synthetic rubbers, 
most of which have been marketed 
for a number of years, usually 
start with natural gas or coal. So 
far they have been substantially | 
higher in price than natural rub- 
ber, but the great advances in 
quality which they permit in the 
manufacture of many rubber spe- 
cialties with specific qualities al- 
ready has built up a large market. 

Whatever process or processes 
finally become established as most 
practical and economical, the 
United Sti ites — has been assured 


Meow aa Nees Plant 


useful as starting points for the 
manufacture of synthetic rubber- 
benzene, ethylene and butadiene 

are of such magnitude that it has 
been estimated production readily 
could reach 
the current consumption of rubber 
in the United States. 











PLYMOUTH OFFICIALS, recently 


more than 200 times | 


Herb Byrne, who resigned recently as Hudson’s 


Attendance Sets 
Record at AERA 


Annual Conclave 


INDIANAPOLIS.— Attendance at 
ithe 18th annual convention of 
Automotive Engine Rebuilders 
Assn., held at the Hotel Jefferson 
in St. Louis, reached a new high 
mark of 800 rebuilders and manu- 
facturers. 

All technical sessions were well- 
attended and considerable interest 
was manifested in the display of 
automotive replacement parts and 
|equipment by manufacturers. 
Timely subjects discussed at the 
| technical sessions by metallurgists, 
consulting engineers, editors of 
trade publications, shop owners, 
etc., will be reproduced as soon as 
possible and a copy mailed to 
each member of the association for 
| future reference. 
| On the last day of the conven- 
, tion members and guests took time 
| out to visit several St. Louis manu- 
| facturing plants while the fleet 
| Superintendents, garage men and 
others interested in the business 
visited the displays of equipment 
and parts. 

Officers elected are as follows: 

President, John O. Wharton, Na- 
| tional Welding & Grinding Co., 
first vice-president, 
Re A. Riley, National Bushing & 

Co., Minneapolis; second vice- 
ae G. W. Kleinschmit, Au- 
tomobile Equipment Co., Detroit; 
secretary, J. J. Eldridge, Buckeye 
Service & Supply Co., Cincinnati; 
treasurer, C. W. Yount, Eagle Ma- 
| chine Co., Indianapolis, and execu- 
tive vice-president, R. G. Patterson, 
Headquarters office, Indianapolis. 





Dallas, Tex.; 


License Date Changed 


TRENTON, N. J.—A bill changing 
the renewal date for New Jersey 
automobile dealers’ licenses from Dec. 
31 to Mar. 31 has been signed by 
Gov. A. Harry Moore. The change 
was in line with that which went 
into effect last year for other motor 


vehicle licenses. 





assembled in Seattle, reported that busi- 


. a ss is continuing its trend over last year. Seated, Verne Orr, president of 

UNION, N. J Elastic Stop N a Pturcnie r Motors of California, and Joseph E. Bayne, assistant a -neral sales 

announces’ the - mon ving af manager of Plymouth. Standing, left to right, RK. CC. Burlan, special Plymouth 

general offices from slizabe a WN representative; Arnold Reading, De Soto regional head; Dan L. Beck, Dodge 
to its new plant ere i wu regional manager, and Mel ©. Kale, Chry sle r re gional manager, 


Newark. 
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Ford Cites Case Histories 


To Show Cost of Delays 


By William C. Callahan 
Managing Editor 


DETROIT.—“First 10 minutes in 


| Hither they should be handled on 
a profitable basis for themselves 
alone and should be handled at a 


stock, most critical in life of used | inne only if the profit they would 


r, : : 
Gealer publication, Turnover Topics, 


which is being published for Ford, 


Mercury and Lincoln-Zephyr deal- | 


ers. 
The article then cites 


”" says headline in a new Ford | 


figures | ctock 


yield through increased new car 
| sales, would warrant such an oper- 
ation. Used cars constantly de- 
preciate in value from the time 
they are taken into the dealer’s 
until they are sold. Even 


based upon the case histories ofl it the carrying costs and recondi- 
successful and unsuccessful deal- | tioning expense is discounted, the 


ers to show that quick and accu- | 


rate decisions at the time a used 
car is taken into stock will prob- 
ably determine the dealer's loss or 
profit on the transaction. 

At this point, says the author, 
some one in authority must decide: 
1. Should the units be wholesaled, 

retailed or junked? 

2, Should it be reconditioned and 
if so to what extent? 

One case history cited is that of 
a dealer who now has on hand a 
1985 Tudor which has been in stock 
for 504 days. The original allow- 
ance was $351. In the 16 months 
it has been in stock, he has writ- 
ten 13 repair orders against 
running to a total cost of $106.52. 
This means an actual out-of-pocket 
outlay of $452.52 not counting stor- 
age, insurance, interest and other 
incidental costs. The book value 
today is placed at $225. 

The article then goes on to point 
out that, while this is an unusual 


it, | 


value of the unit itself is con- 
stantly downward. Only quick turn- 
over can minimize the extent of 
this decline. 

In this connection the author of 
the story in Turnover Topics says: 

“The question of whether the unit 
should be wholesaled, retailed or 
junked can be answered readily 
by any man who has a thorough 
knowledge of present inventory 
and the local market. If he knows 
how many units of this same make 
and model are in stock and how 
many were sold in the past month 
|or six weeks, he knows whether or 
not it is a desirable piece for his 
particular stock. If it isn’t desir- 
able then it should be wholesaled 
or junked—depending on its condi- 
tion—immediately. 

“The second question—whether to 
recondition and if so to what 
extent—requires only a _ thorough 
knowledge of reconditioning and 
how to get the most for every 








case, it is not unique and cites|qo}lar spent. This is a knowledge 
other case histories as follows: aa ices acca le daiaesi  am 
No. Repair Today’s 
No. Days Orders Recond. Total Book 
Type in Stock Allowance Written Cost Cost Value 
'5 Ford Del. Tudor Tour.. .135 $200 4 $135.78 $335.78 $195 
36 Ford Del. Tudor........ 119 200 3 105.55 305.55 260 
Dh BOT TEMG s oc a ca ivces 43 125 2 36.84 161.84 100 
oo, & esas 181 160 7 24.00 184.00 125 
‘35 Packard Sedan ........ 173 595 4 75.90 668.90 320 
SS Ford Tueer........05... BB 375 8 64.50 439.00 265 
‘36 Chevrolet Tudor........ 210 2700S «15 87.08 357.08 195 
‘37 Ford Sedan Delivery. ..298 557 10 54.37 611.37 400 
‘37 Ford Conv. Coupe...... 327 385 9 75.99 460.99 325 


A few nights ago a small group 
was discussing the ups and downs 
in business and attempting 
determine what made business 
cycles click. One member pointed 
out that in the fall of 1937, when 
the stock market broke, the own- 
ers of shares of motor stocks had 
completely discounted a full year’s 
bad business within two days after 
the first break. That is, the price 
of the stock had dropped 50 per- 
cent within those two days. It 
was three months later before deal- 
ers in physical goods had taken 
the same step. 

The only explanation to arrive 
at in this case was that the owner 
of stocks is not influenced by pride 


of ownership or other considera- | 


tions, but merely looks upon his 
stock holding as a medium through 
which he can make a profit. When 
it becomes apparent that the value 


of his holdings is about to be re- | 


duced he sells to avoid or minimize | 
losses. 


It would seem that the average 


to | 





dealer could profit by injecting | 


the same type of practical approach 
in his evaluation of used cars. 
After all, used cars are essential | 
to the dealer only as a medium | 
through which he can make profit. 


RUSSELL G. BLOEMINK, service 


Studepudebaker dealer in Pretoria, South Africa, has just arrived at the | 
ry aan er plant in South Bend to study factory-approved service methods. 
loeminnnce with this plan he is enrolling in the Studebaker service school. 
and i » Center, is pictured here with R. A. Hutchinson, right, vice-president | 
Studebake manager of Studebaker Export Corp., and C. C. Fagan, left, | 
ceminke Manager for Africa. After completing his course at Studebaker, | 
the fi 1K will tour the United States and then sail for South Africa around 
rst of November, 


department 





which every dealer or used car 
manager can readily acquire. 
“When the man in charge of used 
cars combines the ability to answer 
these two questions during the first 
10 minutes a car is in stock with 
an average ability to merchandise 
used cars competitively, and above 
all else—the ability to recognize a 
‘sticker’ and the courage to take 
whatever action is necessary to 
move it out, then excessive used 
car losses no longer accumulate.” 





Fruehauf Adds Branch; 


Robertson to Houston 
DETROIT.—Roy Fruehauf, vice- 
president in charge of sales of 
Fruehauf Trailer Co., announces 
the opening of a new factory 
branch at Nashville, Tenn. The 


| branch is in charge of H. O. Fol- 


bert, recently transferred from the 
Dayton (O.) branch. 
Announcement is also made that 
C. R. Robertson, formerly Fruehauf 
branch manager at New Orleans, 
has been made branch manager at 


| Houston, Tex. 


Chris Sinsabaugh’s sparkling 
“Sparks’’ column is_ read_ by _ the 
‘‘wide-awake”’ 


in the industry. 
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WINNERS of a 


and Horizons’’ exhibit. 


Left to right, 


nationwide question-and-answer contest, staged by Fisher 
Body for all retail salesmen of General Motors cars, get a glimpse of the 1940 
New York World’s Fair from the roof of the automotive concern’s “Highways 


Frank Warbeck, of A. C. Hine Co., 


he Conn., grand national winner in the Pontiac division of the contest; 


- CC. Brookover, 
Buick; 
Schamerhorn, 


Lawrence Auto Sales 
Lawrence C. Howe, assistant director of advertising for Fisher; A. J. 
manager of GM’s exhibit at the Fair; 


Co., New Castle, Pa., representin 


George M. Rozzell, 


Community Motors, Inc., Little Rock, Ark., Oldsmobile winner; L. X. Johnston, 


Carrollton Motor Car Co. 


Carrollton, 


O., Chevrolet winner, and James H. 


Dowling, of Chevrolet retail sales promotion department. 





New Setup for 


NADA Hinted 


By Richberg at ATAM Session 


(Continued from Page 1) 


years should be given a more fa- 
vorable contract than those just 
taking on a line of cars. 

Richberg dismissed the bugaboo 
of the used car problem by pre- 
dicting that the national defense 
program, calling for heavy de- 
mands on the productive facilities 
of automobile factories, will create 
a shortage in both new and used 
cars. At the same time, he made a 
strong plea for maintaining ad- 
vertised prices of new cars through 
refusing to give a discount on 
clean deals or overallow on trade- 
ins. 

Automobile trade _ association 
dues are too low and should be 
increased, it was agreed at a 
roundtable session on this subject. 
Automobile retailing is the largest 
of all industries, yet dues of mem- 
bers are below those in other trade 
associations, it was stated. 

Liveliest discussion on the pro- 
gram occurred when President 
John E. Raine introduced the 
roundtable session on the wage- 
hour law. He called upon C. W. 
Bishop, general counsel of NADA, 
to detail the present situation. 
Bishop declared that he found the 
wage-hour administration in Wash- 
ington to be co-operatively and 
fairly inclined. 

Some other ATAM members 
agreed that they and their dealers 
had experienced no trouble, but 
not all of them, notably Harry 
Bragg of New York, Tod Bates of 
San Francisco, and J. J. Mc- 
Cutcheon of Omaha, who testified 
that they had run into arbitrary 
treatment, constant changes in 
interpretations of the law, and be- 
fuddlement on the part of their 
dealers regarding the distinction 
between interstate and intrastate 
operations. 

W. A. Williams of San Antonio, 
chairman of the association’s wage- 
hour committee, contributed the 
opinion that the solution will not 
be found until the supreme court 
has ruled on certain aspects. 

Edward Payton’s talk on sound 
business management ended the 





Houston Assn. 
Agrees to Halt 
‘Unlawful’Acts 


HOUSTON, Tex. — An agreed 
judgment has been entered in the 


the Houston Automotive 
Assn. and its membership in which 
violation of the state’s anti-trust 
laws was charged. 

Under the terms of the agree- 
ment the association and its mem- 
bership will pay to the state a 
sum of $7,500, will pay the court 
costs, and will abide by an injunc- 
tion permanently restraining the 
association from continuing prac- 
tices alleged in the suit. 

Charges were filed by Attorney 
General Gerald C. Mann last Janu- 
ary and caused wide comment 
among automotive dealers over 
the state. 

To feel the pulse of the industry 


onsistent reading of Automotive News 
3 a necessity. 






first day’s program Thursday, at 
the conclusion of which those in 
attendance were guests of the 
National Used Car Market Report 
at a cocktail party in the hotel. 

Friday’s windup sessions were 
given over to an address by Pyke 
Johnson, executive vice-president 
of Automobile Manufacturers 
Assn., on the present world situa- 
tion and automobile retailing; a 
symposium on co-operative buying 
conducted by E. L. Hollowell, of 
Pennsylvania Rubber Co., and C. 
M. Cocanaugher, of Sinclair Re- 
fining Co.; a talk by James Dalton, 
editor of Motor, and a report by 
Tod Bates on employer - employe 
relationships in automobile retail- 
ing. 

A new attendance record of 
more than 50 was set. Officials of 
NADA included Stanley Horner, 
president; Walter Blanchard, oper- 
ating manager, and Herman 
Goodin, of the policy and planning 
committee. Chicago Automobile 
Trade Assn. was represented by 
Lynn S. Snow, president; Seymour 
Lewis, general counsel, and J. B. 
Van Tassel, business management 
consultant; Illinois Automotive 
Trade Assn. by A. G. Miller, presi- 
dent in 1939 and vice-president 
this year, and National Used Car 
Market Report by G. A. Leukhart, 
general manager. J. O. Munn was 
present, along with the following 
associations managers: 

California: Tod Bates, San Fran- 
cisco; Colorado: Tom Braden, Den- 
ver; Illinois: C. W. Coons, Peoria, 
and Sam Shapiro (secretary- 
treasurer of ATAM) Chicago; 
Iowa: Walter Ferrell, Des Moines; 
Maryland: John E. Raine, Balti- 
more; Michigan: F. W. Herrick, 
Lansing, and Paul T. Graves, De- 
troit; Minnesota: H. M. Whisman, 
Minneapolis; Missouri: J. A. 
Schlecht, St. Louis; Montana: M. 
P. Trenne, Helena; Nebraska: J. 
J. McCutcheon, Omaha; New 
Jersey: W. L. Mallon, Newark; 
New York: Treadwell K. Berg, Al- 
bany; Ralph Ebber (vice-president 
of ATAM) Brooklyn; Marjorie M. 
Baker, Buffalo, and Harry G. 
Bragg, New York City; 

Ohio: Paul E. Martin, Akron; 
John R. Warrington, Cincinnati; 


|R. Earl Burrows, Cleveland; John 
|B. Barton, Columbus, and B. L. 


Broadwell, Toledo; Pennsylvania: 
C. S. Klugh, Harrisburg, and W. 
N. Owings, Pittsburgh; Tennessee: 


| J. R. Scott, Chattanooga, and J. 
case of the State of Texas against | 


Dealers | 


C. Havron, Nashville; Texas: W. 
A. Williamson, San Antonio; Wis- 
consin: Louis Milan and Palmer 
E. Hanson, Milwaukee. 


GMC Truck Sales Up 
Sharply in Mid-June 
PONTIAC.—-Truck sales to con- 
sumers in the United States by 
General Motors Truck & Coach for 
the second 10-day period of June 
exceeded the same period of 1939 
by 31 percent and the comparable 
period of 1938 by 106 percent, it 
is announced by J. P. Little, vice- 
president directing sales. 
Year-to-date figures show sales 
to consumers during 1940 continue 
to exceed sales in 1939 by 30 


percent. 
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Automotive Parts Sales Index Holds Steady in 


& 


Shop Equipment and Exports 


Only Branches Showing Loss 


DETROIT.—Automotive sales 
for May, according to the National 
Standard Parts Assn. automotive 
sales index showed a decline of 


one point from April. However, this | 


is 20 percent ahead of May, 1939. 
Average monthly sales for the 
first five months of 1940 show an 


ICC Acts to Put 
Other Truckers 
Under Regulation 


WASHINGTON. — The fight of 
trucking interests to have 
state freight-forwarding companies 
brought under federal jurisdiction, 
was aided last week when Joseph 
B. Eastman, chairman of Interstate 
Commerce Commission, urged a 
Senate sub-committee to approve 
legislation to bring such companies 
under ICC regulation. 

He indorsed, as a_ temporary 
measure, a bill which would im- 
posed on forwarding companies, 
which have assumed the obliga- 
tions of a common carrier, the 
same just, reasonable and non- 
discriminatory rates that are now 
required of motor common car- 
riers. 

Coincidentally, the trucking in- 
dustry is pressing before ICC its 
effort to prevent expansion of rail- 
road operation of trucks. Repre- 
sentatives of American Trucking 
Assns., appearing before the full 
commission, warned that relaxation 
of ICC restrictions now in effect 
would result in establishment of 
rail-controlled motor routes paral- 
leling every mile of rail line 
throughout the United States. This 
in turn, they said, eventually 
would mean the end of independ- 
ent motor vehicle transportation 
and a return to railroad monopoly. 





Battery Makers’ Group 


Changes Assn.’s Name 
AKRON.—Effective at once, the 
name of the National Battery 
Manufacturers Assn. will be 
changed to Assn. of American 
Battery Manufacturers, Inc. 
Headquarters will continue to be 
maintained in the First Central 
Tower here. 
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TINY VALVES 


CONTROL HUGE PLANES 





Daily, more general use is being 
made of hydraulic control systems 
for operating various units on 
commercial and military aircraft. 
3%% Nickel steel is fast becoming 
the standard material used _ in 
fabricating valve bodies and tube 
couplings needed in these’ high 
pressure systems. One prominent 
producer of such vital parts, The 
Parker Appliance Company, Cleve- 
land, Ohio, uses heat-treated SAE 
2330 Nickel steel exclusively for 
these fittings. A cadmium - plated 
finish guards against corrosion. An 


inter- | 





| However, 





| 


idea of the severity of this service | 


is revealed by fluid pressures rang- 
ing from 1000 to 1500 Ibs. per sq. 
in. Some models, particularly larger 
ships, require pressures above 3000 
Ibs. per sq. in. Despite these high 
pressures, the hydraulic system 
and its component parts must be 
light and compact. For this reason, 
couplings and valve parts are heat 
treated to develop an_ ultimate 


strength of around 150,000 Ibs. per 
sq. 


steels retain tough- 
ness to stand 
severe abuse even 
at sub-zero tem- 
peratures. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 


in. Nickel 








advance of 18 percent over the first 
five months of last year. 


Replacement parts shipped to 
wholesalers in May advanced 2 
percent ahead of April. This is 20 
percent ahead of last May. The 
average monthly sales for the first 
five months of this year are 20 
percent ahead of the correspond- 
ing period of last year. 


Shop equipment and tools shipped 


|to wholesalers declined 8 percent 


below April. However, May is still 
14 percent above May a year ago. 
Average monthly sales for the first 
five months of this year are 18 
percent ahead of the same period 
for 1939. 


Original equipment shipped to 
vehicle manufacturers in May ad- 
vanced 1 percent over April. How- 
ever, this is 49 percent ahead of 
May, 1939. Average monthly sales 
for the year to date are 18 percent 
ahead of the first five months of 
last year. 


Export shipments for May de- 
clined 8 percent below April. This 
is also 7 percent below last May. 
average monthly sales 
for the first five months of this 
year are the same as for the first 
five months of last year. 


Goodyear Gives 
Essay Awards 
To Farm Boys 


AKRON.—Twenty-one states are 
represented in the list of grand 
and cash prize winners announced 
last week in a national essay con- 
test conducted by Goodyear Tire 
& Rubber Co. for high school farm 
boys on the subject, “How Rubber 
Tires Have Changed Farm Equip- 
ment and Methods.” 

Grand prize is an all-expense 


paid vacation trip to Timagami 
Lake, Ont., as guest of P. W. 


Litchfield, Goodyear president. The | manager, to take over Philadelphia distributorship for Hudson. 


winners are Eulon Pritchett, Dix- 
ons Mills, Ala.; Warren Howard, 
Flora, Ill.; John S. Currie, Odebolt, 
Ta.; Ralph Egli, Mt. Vernon, Ind.; 
Linlie Neal Wright, Roosevelt, 
Okla.; Rulon Stephenson, Holden, 
Utah; Ralph C. Whitlow, Mayfield, 
Ky.; Wiley Connor, Belle Center, 
O.; Richard T. Howard, Brookville, 
Ind., and Raymond Groene, Win- 
field, Kan. 

Mills, 


Ala., attended by Eulon 


Pritchett whose manuscript = ing home-produced raw materials} worked out in pilot plant opera-| 
€!| to 


adjudged outstanding, will 
awarded $100 in cash for an edu- 
cational project in recognition of 
Pritchett’s essay. Twenty-five other 
contestants will be awarded $25 
each in cash. 


Louisville Takes 
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_A_ VIEW of the new Philadelphia showroom, recently opened by Herb Byrne, who resigned recently as Hudson’s 
Eastern sales manager, to take over the Philadelphia distributorship. 





CONGRATULATIONS. George H. Pratt, Hudson’s general sales manager, possible and a copy mailed 


Attendance Sets 
Record at AERA 


Annual Conclave 


| INDIANAPOLIS.—Attendance at 
|the 18th annual convention of 
| Automotive Engine Rebuilders 
| Assn., held at the Hotel Jefferson 
in St. Louis, reached a new high 
|mark of 800 rebuilders and manu- 
facturers. 

All technical sessions were well- 
| attended and considerable interest 
| was manifested in the display of 
| automotive replacement parts and 
|equipment by manufacturers. 

Timely subjects discussed at the 


| technical sessions by metallurgists, | ; 


| consulting engineers, editors of | 
|trade publications, shop owners, | 
| etc., will be reproduced as soon as | 
to | 


congratulates Herb Byrne, left, who quit his post as Hudson Eastern sales | each member of the association for 


Synthetic Rubbers Increased - 
To Boost U.S. Self-Sufficiency 


NEW YORK.—Buna N, buna §, 
ameripol, butyl, neoprene, thiokol, 
koroseal, chlorex, vinyon- 


these | 


that within relatively a few months 
the plant facilities required to 
make the 600,000,000 pounds of rub- 


. 7 : . comprise only a limited roster of| ber annually consumed could be 
Dixons Mills High School, Dixons the successes of American scien- 


tists in devising methods of utiliz- 


make _ synthetic rubber and 


rubber-like materials. 

Utilizing petroleum, natural gas, 
coal, limestone and air, America in 
1940 appears to be approaching 
both independence from foreign 
sources for rubber, one of its most 
necessary raw materials, and the 
assurance that whenever a declin- 


52 Reo Buses ing supply, or economics require, 


the change-over rapidly can be 


LANSING.—Delivery of a $70,000} made. 


motor coach order to Louisville 
Railways, Louisville, is announced 
by Frank N. Morgan, general sales 
manager of Reo Motors, Inc. 


For the mass production prod- 
ucts, tires and inner tubes, the 
synthetic rubbers which use pe- 
troleum as a raw-material base 


To a fleet of 52 Reos are now| seem to offer the lowest-cost, large- 


added 10 of the modern pusher- quantity production 


type lightweight integrally - con- 


possibilities. 
These petroleum-base rubbers, the 


structed Reo Flying Cloud coaches.| two bunas, ameripol and butyl, all 


For the past eight years, Louisville} have been reported as commercial- 
Railways has standardized on Reo} ly practicable in this country since 


equipment. 


Briggs Designer Edits 
New Aerosphere Annual 
NEW YORK. 


recently published Aerosphere, in- 
ternational aviation annual, which 
is of great interest to the automo- 


bile industry because of the rapidly ready has built up a large market. | 


developing tieup between it and the 
aeronautical industries. 


the beginning of 1940. 

The other’ synthetic rubbers, 
most of which have been marketed 
for a number of years, 
start with natural gas or coal. So 


Ww Glenn Dz Angle,| far they have been substantially | 
|who is in charge of engine design] higher in price than natural rub- 
for Briggs Mfg. Co., has edited the| ber, 


but the great advances in 
quality which they permit in the 
manufacture of many rubber spe- 
cialties with specific qualities al- 
or 


Whatever process 


finally become established as most | 


Twice as thick and four times as| practical and economical, the 


heavy as the New York telephone} 


directory, Aerosphere weighs 11% | 
pounds and contains 1,420 pages 
and 2,055 illustrations. It consists | 
of the engine, aircraft, interna-| 
tional directory and statistical sec- 
tions 


United 


States has been assured 


Moves to New Plant 
UNION, N. J Elasti« »p Nut 


Corp. announces tl moving © ' 
general offices from Elizabet! . 
to its new plant here t i 


Newark 


St 


usually | 


processes | 


| built and put in operation. Many 
of the technical kinks have been 


tion. Several companies already 
[have gone into limited commercial 
production on the petroleum-base 


synthetic rubbers, which apparent- | 


ly will be the ones to take over 
the large-volume rubber uses. 
Currently available supplies of 
the petroleum hydrocarbons most 
useful as starting points for the 
manufacture of synthetic rubber- 
benzene, ethylene and butadiene 
are of such magnitude that it has 
been estimated production readily 
could reach more than 200 times 
the current consumption of rubber 
in the United States. 











future reference. 

On the last day of the conven- 
tion members and guests took time 
out to visit several St. Louis manu- 
facturing plants while the fleet 
| superintendents, garage men and 
others interested in the business 
visited the displays of equipment 
and parts. 

Officers elected are as follows: 
| President, John O. Wharton, Na- 
| tional Welding & Grinding Co., 
Dallas, Tex.; first vice-president, 
|J. R. Riley, National Bushing & 
| Pts. Co., Minneapolis; second vice- | 
president, G. W. Kleinschmit, Au- | 
tomobile Equipment Co., Detroit: | 
secretary, J. J. Eldridge, Buckeye 
Service & Supply Co., Cincinnati; 
treasurer, C. W. Yount, Eagle Ma- 
| chine Co., Indianapolis, and execu- 
tive vice-president, R. G. Patterson, 
Headquarters office, Indianapolis. 








License Date Changed 


TRENTON, N. J.—A bill changing 
the renewal date for New Jersey 
automobile dealers’ licenses from Dec. 
31 to Mar. 31 has been signed by 
Gov. A. Harry Moore. The change 
was in line with that which went 
into effect last year for other motor 


vehicle licenses. 
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PLYMOUTH OFFICIALS, recently assembled in Seattle, reported that busi- 


ness is continuing its trend over last year. Seated, Verne Orr, president of 
Chrysler Motors of California, and Joseph E. Bayne, assistant general sales 
manager of Plymouth. Standing, left to right, R. C. Burlan, special Plymouth 
representative ; Arnold Reading, De Soto regional head; Dan L. Beck, Dodge 
regional manager, and Mel ©, Kale, Chrysler regional manager 


oem 
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Ford Cites Case Histories 


To Show Cost of Delays 


By William C. Callahan 
Managing Editor 
DETROIT.—‘“First 10 minutes in 
stock, most critical in life of used 
car,” says headline in a new Ford 
dealer publication, Turnover Topics, 
which is being published for Ford, 
Mercury and Lincoln-Zephyr deal- 


ers. 
The article then cites 


figures | stock until 


Either they should be handled on 
a profitable basis for themselves 
alone and should be handled at a 
loss only if the profit they would 
yield through increased new car 
sales, would warrant such an oper- 
ation. Used cars constantly de- 
preciate in value from the time 
they are taken into the dealer’s 
they are sold. Even 





_ pased upon the case histories ofjif the carrying costs and recondi- 


successful and unsuccessful deal- 
ers to show that quick and accu- 
rate decisions at the time a used 
car is taken into stock will prob- 
ably determine the dealer's loss or 
profit on the transaction. 

At this point, says the author, 
some one in authority must decide: 
1, Should the units be wholesaled, 

retailed or junked? 

9, Should it be reconditioned and 
if so to what extent? 

One case history cited is that of 


| a dealer who now has on hand a 
| 1985 Tudor which has been in stock 
' for 504 days. The original allow- 


ance was $351. In the 16 months 


“a it has been in stock, he has writ- 


ye 
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ten 13 repair orders against it, 
running to a total cost of $106.52. 
This means an actual out-of-pocket 
outlay of $452.52 not counting stor- 
age, insurance, interest and other 
incidental costs. The book value 
today is placed at $225. 

The article then goes on to point 
out that, while this is an unusual 
it is not unique and cites 


tioning expense is discounted, the 
value of the unit itself is con- 
stantly downward. Only quick turn- 
over can minimize the extent of 
this decline. 

In this connection the author of 
the story in Turnover Topics says: 

“The question of whether the unit 
should be wholesaled, retailed or 
junked can be answered readily 
by any man who has a thorough 
knowledge of present inventory 
and the local market. If he knows 
how many units of this same make 
and model are in stock and how 
many were sold in the past month 
or six weeks, he knows whether or 
inot it is a desirable piece for his 
particular stock. If it isn’t desir- 
able then it should be wholesaled 
or junked—depending on its condi- 
tion—immediately. 

“The second question—whether to 
recondition and if so to what 
extent—requires only a thorough 
knowledge of reconditioning and 
how to get the most for every 





case, . dollar spent. This is a knowledge 
other case histories as follows: Ss cc ciple chi pe i dear 
No. Repair Today’s 

No. Days Orders Recond. Total Book 

Type in Stock Allowance Written Cost Cost Value 

5 Ford Del. Tudor Tour.. .135 $200 4 $135.78 $335.78 $195 
6 Ford Del. Tudor........ 119 200 3 105.55 305.55 260 
ceo Re: See 43 125 2 36.84 161.84 100 
Te BOG 2 WUC cia ccivses 181 160 7 24.00 184.00 125 
35 Packard Sedan ........ 173 595 4 75.90 668.90 320 
Te DOPE BO es cece iciivws 168 375 8 64.50 439.00 265 
36 Chevrolet Tudor........ 210 270 «615 87.08 357.08 195 
37 Ford Sedan Delivery. ..298 557 10 54.37 611.37 400 
'37 Ford Conv. Coupe...... 327 385 9 75.99 460.99 325 


A few nights ago a small group 
was discussing the ups and downs 
in business and attempting to 
determine what made _ business 
cycles click. One member pointed 
out that in the fall of 1937, when 
the stock market broke, the own- 
ers of shares of motor stocks had 
completely discounted a full year’s 
bad business within two days after 
the first break. That is, the price 
of the stock had dropped 50 per- 
cent within those two days. It 
was three months later before deal- 
ers in physical goods had taken 
the same step. 

The only explanation to arrive 
at in this case was that the owner 
of stocks is not influenced by pride 
of ownership or other considera- 


tions, but merely looks upon his | 
stock holding as a medium through | 


Which he can make a profit. When 
it becomes apparent that the value 
of his holdings is about to be re- 
duced he sells to avoid or minimize 
losses. 

It would seem that the average 
dealer could profit by injecting 
the same type of practical approach 
In his evaluation of used cars. 
After all, used cars are essential 
to the dealer only as a medium 
through which he can make profit. 


which every dealer or used car 
manager can readily acquire. 
“When the man in charge of used 
cars combines the ability to answer 
these two questions during the first 
10 minutes a car is in stock with 
an average ability to merchandise 
used cars competitively, and above 
all else—the ability to recognize a 
‘sticker’ and the courage to take 
whatever action is necessary to 
move it out, then excessive used 
car losses no longer accumulate.” 


Fruehauf Adds Branch; 


Robertson to Houston 
DETROIT.—Roy Fruehauf, vice- 
president in charge of sales of 
Fruehauf Trailer Co., announces 
|the opening of a new factory 
branch at Nashville, Tenn. The 
branch is in charge of H. O. Fol- 
bert, recently transferred from the 
| Dayton (O.) branch. 
Announcement is also made that 
C. R. Robertson, formerly Fruehauf 
|branch manager at New Orleans, 
| has been made branch manager at 
| Houston, Tex. 








| Chris Sinsabaugh’s sparkling 
| ‘‘Sparks’’ column is. read by the 
‘‘wide-awake’”’ in the industry. 





RUSSELL G 


: - BLOEMINK, service 
ty studebaker dealer in Pretoria, 


manager of Capital Motor 


department } 
i has just arrived at the 


South Africa, 


——————— 





ey to Used Car Profits 


WINNERS of a nationwide question-and-answer contest, staged by Fisher 
Body for all retail salesmen of General Motors cars, get a glimpse of the 1940 
New York World’s Fair from the roof of the automotive concern’s ‘‘Highways 


and Horizons’’ 


exhibit. Left to right, 


Frank Warbeck, of A. C. Hine Co., 


Hartford, Conn., grand national winner in the Pontiac division of the contest; 


A. C. Brookover, 


Lawrence Auto Sales 


Co., New Castle, Pa., representin 


Buick; Lawrence C. Howe, assistant director of advertising for Fisher; A. 


Schamerhorn, 
Community Motors, Inc. 
Carrollton Motor Car Co. 
Dowling, of Chevrolet retail 


New Setup 





manager of GM’s exhibit at the Fair; 
Little Rock, Ark., Oldsmobile winner; 
Carrollton, O., Chevrolet winner, and James H. 
sales promotion department. 


for NADA Hinted 


George M. Rozzell, 
. X. Johnston, 


By Richberg at ATAM Session 


(Continued from Page 1) 


years should be given a more fa- 
vorable contract than those just 
taking on a line of cars. 

Richberg dismissed the bugaboo 
of the used car problem by pre- 
dicting that the national defense 
program, calling for heavy de- 
mands on the productive facilities 
of automobile factories, will create 
a shortage in both new and used 
cars. At the same time, he made a 
strong plea for maintaining ad- 
vertised prices of new cars through 
refusing to give a discount on 
clean deals or overallow on trade- 
ins. 

Automobile trade _ association 
dues are too low and should be 
increased, it was agreed at a 
roundtable session on this subject. 
Automobile retailing is the largest 
of all industries, yet dues of mem- 
bers are below those in other trade 
associations, it was stated. 

Liveliest discussion on the pro- 
gram occurred when President 
John E. Raine introduced the 
roundtable session on the wage- 
hour law. He called upon C. W. 
Bishop, general counsel of NADA, 
to detail the present situation. 
Bishop declared that he found the 
wage-hour administration in Wash- 
ington to be co-operatively and 
fairly inclined. 

Some other ATAM members 
agreed that they and their dealers 
had experienced no trouble, but 
not all of them, notably Harry 
Bragg of New York, Tod Bates of 
San Francisco, and J. J. Mc- 
Cutcheon of Omaha, who testified 
that they had run into arbitrary 
treatment, constant changes in 
interpretations of the law, and be- 
fuddlement on the part of their 
dealers regarding the distinction 
between interstate and intrastate 
operations. 

W. A. Williams of San Antonio, 
chairman of the association’s wage- 
hour committee, contributed the 
opinion that the solution will not 
be found until the supreme court 
has ruled on certain aspects. 

Edward Payton’s talk on sound 
business management ended the 





Houston Assn. 
Agrees to Halt 
‘Unlawful’Acts 


HOUSTON, Tex. — An agreed 
judgment has been entered in the 


case of the State of Texas against | 


the Houston Automotive Dealers 
Assn. and its membership in which 
violation of the state’s anti-trust 
laws was charged. 

Under the terms of the agree- 
ment the association and its mem- 
bership will pay to the state a 
sum of $7,500, will pay the court 
costs, and will abide by an injunc- 
tion permanently restraining the 
association from continuing prac- 
tices alleged in the suit. 

Charges were filed by Attorney 
General Gerald C. Mann last Janu- 
and caused wide comment 





first day’s program Thursday, at 
the conclusion of which those in 
attendance were guests of the 
National Used Car Market Report 
at a cocktail party in the hotel. 

Friday’s windup sessions were 
given over to an address by Pyke 
Johnson, executive vice-president 
of Automobile Manufacturers 
Assn., on the present world situa- 
tion and automobile retailing; a 
symposium on co-operative buying 
conducted by E. L. Hollowell, of 
Pennsylvania Rubber Co., and C. 
M. Cocanaugher, of Sinclair Re- 
fining Co.; a talk by James Dalton, 
editor of Motor, and a report by 
Tod Bates on employer - employe 
relationships in automobile retail- 
ing. 

A new attendance record of 
more than 50 was set. Officials of 
NADA included Stanley Horner, 
president; Walter Blanchard, oper- 
ating manager, and Herman 
Goodin, of the policy and planning 
committee. Chicago Automobile 
Trade Assn. was represented by 
Lynn S. Snow, president; Seymour 
Lewis, general counsel, and J. B. 
Van Tassel, business management 
consultant; Illinois Automotive 
Trade Assn. by A. G. Miller, presi- 
dent in 1939 and vice-president 
this year, and National Used Car 
Market Report by G. A. Leukhart, 
general manager. J. O. Munn was 
present, along with the following 
associations managers: 

California: Tod Bates, San Fran- 
cisco; Colorado: Tom Braden, Den- 
ver; Illinois: C. W. Coons, Peoria, 
and Sam Shapiro (secretary- 
treasurer of ATAM) Chicago; 
Iowa: Walter Ferrell, Des Moines; 
Maryland: John E. Raine, Balti- 
more; Michigan: F. W. Herrick, 
Lansing, and Paul T. Graves, De- 
troit; Minnesota: H. M. Whisman, 
Minneapolis; Missouri: J. A. 
Schlecht, St. Louis; Montana: M. 
P. Trenne, Helena; Nebraska: J. 
J. McCutcheon, Omaha; New 
Jersey: W. L. Mallon, Newark; 
New York: Treadwell K. Berg, Al- 
bany; Ralph Ebber (vice-president 
of ATAM) Brooklyn; Marjorie M. 
Baker, Buffalo, and Harry G. 
Bragg, New York City; 

Ohio: Paul E. Martin, Akron; 
John R. Warrington, Cincinnati; 
R. Earl Burrows, Cleveland; John 
B. Barton, Columbus, and B. L. 
Broadwell, Toledo; Pennsylvania: 
C. S. Klugh, Harrisburg, and W. 
N. Owings, Pittsburgh; Tennessee: 


| J. R. Scott, Chattanooga, and J. 


C. Havron, Nashville; Texas: W. 
A. Williamson, San Antonio: Wis- 
consin: Louis Milan and Palmer 
E. Hanson, Milwaukee. 


GMC Truck Sales Up 
Sharply in Mid-June 
PONTIAC.—Truck sales to con- 
sumers in the United States by 
General Motors Truck & Coach for 
the second 10-day period of June 
exceeded the same period of 1939 


by 31 percent and the comparable 
period of 1938 by 106 percent, it 
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Studebaker : : | ary is announced by J. P. Li ‘ 
; ‘'r plant in South Bend to study factory-approved service methods. | , y ive salers : ae “a y J. P. Little, vice- 

os Bloem rdance with this plan he is enrolling in the Studebaker service school. am pdt automotive dealers over president directing sales. Oe eae 
es and team center, is pictured here with R. A. Hutchinson, right, vice-president | the state. Year-to-date figures show tient 
uth Studeb — manager of Studebaker Export Corp., and C. C. Fagan, left, | to consume dJuring 194 oe GOD. a' BURR eh 
lge cemink Manager for Africa. After completing his course at Studebaker,| To feel the pulse of the industry Ba “rs during 1940 continue | P : 

5 € first a tour the United States and then sail for South Africa around onsistent reading of Automotive News to exceed sales in 1939 by 30 | 

of November, Sa necessity. 


percent, 





ao 


Political Factor K 


é Waiting Periods’ Occasioned | 


By Presidential. Conventions 


Special to Automotive News 


NEW YORK.—Although it gener- 
ally is recognized that security 
prices in this country have become 
less dependent on foreign develop- 
ments in the past week or so, sight 
should not be lost of the fact that 
this is a presidential election year 
in this country. 


This is pointed out in Wall Street 
as one of the reasons for the recent 
tendency of trading in stocks to 
fall off to exceedingly small volume 
at times. 

There was a “waiting period” pre- 


Tire Shipments 
In May Exceed 
April by 24% 


NEW YORK. — Automotive tire 
shipments during May showed a 
24 percent gain over April, due 
to large replacement shipments 
which more than offset the sea- 
sonal decrease in sales to auto- 
mobile manufacturers, according to 
Rubber Manufacturers Assn., Inc. 

Total unit shipments during May 
amounted to 5,720,249, which is also 
19.2 percent higher than May, 1939. 

Replacement sales totaled 3,635,- 
652 units, the heaviest May replace- 
ment since 1934 when 3,675,326 units 
were shipped. May, 1940, replace- 
ments were 28.8 percent over April 
and 9 percent above May a year 
ago. 

Shipments for original equip- 
ment purposes declined to 1,998,735 
units from the April shipments of 
2,095,220 units. However, they were 
46.3 percent above May, 1939, when 
1,366,108 units were shipped. 

Export shipments for May were 
85,862 units which compare with 
91,249 units for April and 97,206 
units for May, 1939. 

Production during May amounted 
to 5,415,314 units, a gain of 6.1 per- 
cent over April and 21.1 percent 
over May, 1939. 

Stocks of automotive casings in 
hands of manufacturers May 31 
were 10,576,217 units, a decrease of 
2.8 percent under Apr. 30 stocks, 
but 10.9 percent above stocks on 
hand May 31, 1939. 


Car Financing 


Up in Canada 


MONTREAL.—Financing of sales 
of new and used motor vehicles 
during May continued the advance 
recorded in recent months. May’s 
total was 24,341 units with a finance 
value of $10,499,731 as compared 
with 21,927 vehicles financed to the 
extent of $9,348,372 in May, 1939, 
reports the Dominion Bureau of 
Statistics. 


Cumulative totals for the first 
five months of this year showed 
74,373 transactions with $32,382,885 
involved, as against 62,058 contracts 
involving $26,342,043 in the same 
period of 1939. 


Old Ford Plant Remand 


NEW YORK.—The old Ford Motor 
Co. assembly plant at Northern Blvd. 
and Honeywell St., Long Island City, 
has been leased to the 
Aeronautical Corp. 


STOCK PRICE AVERAGES 





Previous Latest Year 

Week Week Change Ago 

Be MOINS. hi vvis ic esees 29.12 29.22 +0.10 29.31 
10 car-truck co.’s .... 30.53 30.65 +0.12 30.53 
10 parts-access. ...... 23.44 23.50 +0.06 22.52 
4tire-rubbers ...... 16.22 16.32 +0.10 24.36 





ceding the Republican nominating 
convention, and it is likely there 
will be a similar period before the 
Democratic convention next month. 


Then, unless Wall Street decides 
the result of the election in Novem- 
ber is a foregone conclusion (and 
there are some here who already 
say it is), there undoubtedly will 
be considerable dullness in the 
security markets during the late 
summer. Such a picture might be 
changed, however, by fast moving 
events in international affairs. 


And, in the long run, iternational 
developments may return to their 
place as the dominant factor in 
stock prices in this country. 

Meanwhile, the Street considers 
the automotive industry to be hold- 
ing a satisfactory position, despite 
what is called an unusually high 
level of new cars in the hands of 
dealers. There appears to be a 
feeling of real confidence that these 
inventories will not be serious 
problems as time goes on. 


GM to Expand 
Detroit Plant of 


Diesel Division 


DETROIT.—Construction that 
will double the manufacturing 
floor space, providing room for the 
ultimate doubling of production of 
the Detroit Diesel Engine division 
of General Motors Corp., will be 
started at once, W. T. Crowe, gen- 
eral manager, announced today. 

A 600-foot by 280-foot addition 
will be built upon the south side 
of the present plant at Pere Mar- 
quette railroad and Outer Drive. 
A new office building will be built 
immediately east of the enlarged 
structure. The office building will 
have two stories and contain ap- 
proximately 40,000 square feet of 
floor space. Offices now are lo- 
cated in the main manufacturing 
building. Minor alterations to pro- 
vide additional heating capacity 
for the plant will be made in the 
Diesel Research Laboratory build- 
ing in the rear of the plant area. 
Total floor space in the enlarged 
plant will be 379,000 square feet. 

The present manufacturing plant 
and Diesel Research Laboratory 
were built in 1937 and put in serv- 
ice in January, 1938. The plant was 
built for the manufacture of the 
71 or small series of General Mo- 
tors diesel engines, which con- 
tinues to be its product. 


Expansions— 


Republic Spends $200,000 

MASSILLON, O.—Expansion of Re- 
public Steel Corp.’s stainless steel plant 
here at a cost of at least $200,000 is 
announced. The present Union Drawn 
Steel division will be rehabilitated and 
new equipment installed. E. M. Rich- 
ards, assistant vice-president in charge 
of operations, said increased demand 
for stainless bars and wire, which 
go largely into the production of 
automobiles, prompted the program 


Brewster |and that the European war was not 


responsible. 








OAKLAND ZONE 


Oldsmobile officials celebrate at June 


Jamboree. Here is 


section of the speaker’s table at the gala “‘victory banquet’’ at Rancho Hacienda, 


near Pleasanton, Calif., when 200 Olds dealers, sales managers, and factory 
officials assembled to celebrate the making of high quotas during spring 
months. Left to right, Ken Purchase, assistant zone manager; Tom Griffin, 
San Francisco district representative; L. L. Linehan, newly-appointed zone 


manager; M. F. Waldren, office manager and car distributor. 
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1939 Trends in Automobile Selling Colorado Dealers 
Compared to Five Preceding Years 


1939* 1938* 1937* 1936* 1935* 1934* 
No. of dealers reporting......... 334 586 1,075 1,327 1,370 
New cars sold at retail.......... 63,788 48,080 139,625 201.420 249,592 143,843 
New cars sold on installments... 34,673 24,829 79,846 122613 144.736 78,204 
Used cars sold at retail.......... 113,756 96,779 230,080 330,603 393,780 230,223 
Used cars sold on installments.. 72,550 57,912 138.377 193,255 246,525 133,393 
BR Ge. rrr 7,467 6,803 18,846 36,747 38,236 17,527 
Used cars traded on new car sales 56,837 42,422 117.140 170,629 211,600 107,490 
Used cars traded on used car sales 67,572 56,614 127,031 168.330 216.713 108.882 
Total used cars taken in trade...124,409 99,036 244.171 338.959 428'313 216.372 
Av. new car sales per dealer..... 191 166 238 187 "188 105 
Av. used car sales per dealer.... 341 334 393 308 297 168 
Av. used cars traded in per dealer 372 341 417 314 323 157.9 
a Sold on Installments: 

We GOD .0.0.6.05.0 5.5. 0,000040600808008 54.4 51.6 57.2 60.9 58.0 54.4 
SED 60666006 cbse bene auees 63.8 59.8 60.1 58.5 62.6 58.0 
Me OED: 6:55.06 KE AD EAN AOE ORM 60.4 57.1 59.0 59.3 60.8 56.8 
Percentage of Trade-ins and Used Car Sales: 

Trade-ins on sales of new cars.. 89.1 88.2 83.9 84.7 84.8 74.7 
Trade-ins on sales of used cars.. 59.4 58.5 55.2 50.9 55.0 47.3 
Total trade-ins in % of ‘ ’ 
oe ere 195.0 206.0 174. ‘ 5 
Used cars sold in % of = —— ——— oa 
BOW CREO BOE ccscviicccscres 0 215.4 178. 4 . ‘ 
Used cars junked is ‘se ‘sa ; 3 182.4 173.1 172.2 
oO POND cccseescviveces 0 6.9 7.7 10.8 8.9 8.1 
Inventories: 
New cars on hand 1/1/........... 6,774 9,856 9,421 17,612 12,015 4,813 
New cars on hand 12/31/......... 6,399 6,086 18,940 13,325 25,621 7,758 
Used cars on hand /1/1.......... 2,263 14,648 27,802 32,717 33,161 19,223 
Used Cars on hand 12/31/....... 12,894 11,597 27,487 38,244 49.315 24.805 
% change new car inventory.... 5 —38.3 +101.04 —24.34 +113.24 +61.19 
%., change used car inventory.... +5.1 —20.8 —1.13 +16.89 448.71 429.04 


*Calendar Year. 





Canada Puts Prohibitive Tax 
On the Sale of New Cars 


(Continued from Page 1) 


nature. Automobiles now selling 
for $1,000 will cost $1,150 under the 
terms of the new excise tax, the 
increase being less than 2 percent. 
From the $1,500 field upward, how- 
ever, the tax becomes more and 
more a confiscatory levy. 

Principal purpose of the measure 
is to conserve foreign exchange, as 
virtually all high-priced cars sold 
in Canada are manufactured in the 
United States. The tax, in these 
cases, will be computed on the 
duty-paid value of the car. 

In the domestic field, embracing 
automobiles made in Canada, the 
measure is expected to have the 
effect of cutting down the demand 
for new cars, thus reducing pro- 
duction activity and freeing a large 
portion of Canada’s automobile 
industry for war production. 

“It can hardly be argued that 
there is any undue sacrifice im- 
posed on the Canadian citizen.” 
Finance Minister J. L. Ralston said 
as he announced the measure, “in 
asking him to postpone the pur- 
chase of higher-priced cars for the 
duration of the war.” 

He admitted frankly that the tax, 
even on those cars in the so-called 
“medium” price group, was being 
imposed to reduce the demand for 
new automobiles. 





New Canadian 
Tax to Boom 


Used Car Sales 


MONTREAL. — A boom in used 
cars is foreseen by dealers as a 
result of the heavy taxation on 
new cars just imposed by the 
Dominion Budget. This boom will 
continue until present stocks are 
cleaned up, but higher prices for 
used cars will come along later, 
and the burden will be partly 
shared by used car purchasers. 

When prices on used cars are 
marked up there will, of course, 
be fewer purchasers, but, accord- 
ing to one dealer: “There is no 
reason for them to mark up the 
prices of used cars no win stock 
as the tax is based on the manu- 
facturer’s price, and does not af- | 
fect these cars. Dealers are eager 
to get rid of their stocks now to 
for the fall influx of new | 
and I think there will be | 
bargains in used cars that won't 
have again until after the war.” | 

It was explained by dealers that 


cars, 


|in the lower price range, increased 


| by a 10 percent tax, the burden 
| would be split between the buyer | 
{of a new car turning in an older | 
| automobile and the purchaser of 
the used car. A new car costing 


$700 without the tax is now raised 
to $770. There will be an almost 
corresponding increase in the price 
paid by the company to the buyer 
for his used car, as depreciation is 
computed on the market price of 
the new cars. 


“While not at the moment cut- 
ting off all production of passenger 
cars,” he said, “this tax will re- 
strain the demand and tend to keep 
it in balance with lowered produc- 
tion, without the increase in price 
which might result from curtailed 
productive capacity and _ unre- 
strained demand.” 


Productive capacity in Canada 
and in the United States, Ralston 
predicted, will be more and more 
taken up with work on war equip- 
ment, and production of automo- 
biles will have to be _ restricted 
if war work is to have priority. 
Any surplus of labor, “either in 
manufacturing establishments or in 
garages,’ occasioned by the new 
tax, he believed, would be ab- 
sorbed by war needs. 


Revenue, the minister said, was 
“only incidental,” to the main pur- 
pose of the tax. He estimated it 
would yield $3,500,000 in the first 
full year of the tax, of which 
$1,500,000 would be collected in the 
present fiscal year. 


The new tax also apparently af- 
fects buses, since it is provided 
that automobiles adapted or adapt- 
able for passenger use with seat- 
ing capacity of more than 10 per- 
sons, will be taxed 5 percent. 

* * * 


Tire, Tube Tax 


Upped to 5 Cents 


MONTREAL, — Increased taxa- 
tion on automobile tires and inner 
tubes, announced in the Dominion 
Budget by J. L. Ralston, minister 
of finance, will, in the opinion of 
manufacturers, result in an in- 
crease of 63 cents per tire, and 
6 cents on tubes in the most 
popular size, 600-16. On the 525-550- 
17 size of passenger car tires, 
which comes next in popularity, 
there will be a 60 cents increase 
with the advance in tube prices 
the same as in the larger size, 
6 cents. 








Urge Congress 


To Avoid War 


DENVER.—Urging that Congress 


‘remain in session throughout the 
=|national emergency created by the 


present trend of the European war, | 
Denver and Colorado I 
dealers last week joined in addres. | 
sing telegrams to Colorado's sena- | 
tors and representatives 1n Wash. | 
ington. 

Denver Automobile Dealers Assn. 
and Colorado Motor Car Dealers 
Assn., in a meeting held at the 
Shirley-Savoy hotel, heard a report 
by Tom Botterill, of Tom Botterill, 
Inc. (Hudson distributor) who just 
returned from Detroit, on the effect 
of the European war and American 
national defense on the retail auto- 
mobile business. 

By unanimous vote, the dealers 
agreed to send the following tele- | 
gram to the Colorado men in Con-| 
gress: 

“We deem it absolutely impera- 
tive that Congress remain in ses-} 
sion until the emergency has 
passed. We are relying on your 
judgment, loyalty and patriotism 
in assisting to keep America safe 
from the attacks of those planning 
its downfall and this responsibility 
cannot be evaded or delegated.” 


Botterill said: “Automobile prices 
will go slightly higher as a result 
of additional taxes made necessary 
by the national defense program. 
Production of automobiles for pri-| 
vate use may be curtailed slightly | 
because manufacturers must turn! 
part of their plants over to the} 
manufacture of airplanes, tanks,} 
truck and possibly munitions and) 
other military essentials.” 

Statewide co-operation of auto- | 
mobile dealers was planned for’ 
backing legislation to be presented/ 
at the next Colorado general assem- 
bly. Chief among the measures to 
be sought by the industry will be 
revisions in the sales tax law. 


Tests Develop| 
New Lightweight) 
Rubber Armor) 


DETROIT. — Experiments con- 
ducted for three years at United 





States Rubber Co. plant here have} 


developed an airplane armor plate) 
of rubber and steel superior to | 
and much lighter than the type 


Davis jr., president. 
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now in use, according to F. Bio 


i land, C 


Old steam-pipe tunnels under the west d 
plant were converted into firing} Borden 
ranges, Davis said, and tests re-} der Py 
vealed the rubber-and-steel com-| Inc, D 


bination superior in bullet-penetra- 
tion resistance to steel armor plate 
of 20 percent greater weight. 

Keeping secret the formula and 
construction details, Davis de- 
clared that the plant was prepared 
to produce the armor in quantity 
if supplied with steel plate. 

He pointed out that the weight- 
saving brought about by use of 
rubber could enable makers of 
military planes to provide greater 
armament, wider armored areas, 
more speed, greater maneuver- 


ability or greater cruising radius. 





"IS CHA ‘OZ, Dodge-Plymouth dealer in Tucson, cheerfully agreed to being 
wpeld os Bae darian, left, and Wade Crosby, Soouate prsvers. in Columbia’s 
film production “Arizona.” The new Dodge eens . ‘on cab-over-engine 
truck in the photo is used to haul equipment and, oP oe around the mile 
square town of Old Tueson, built by Columbia, ane oe P ica of the town as 
it appeared in the 1850's. The U. S. postoffice at on: ucson is the only one 
over built on a motion picture location and the only one in a town Without 
a permanent resident. 


vice-pr 
lishing 
tary ar 

New 
Meigs, 
Americ 
Advert 
cago; . 
/ Co.; De 
Advert 
Ottley 


Adde 

L. E 
staff o 
the ha 
| ductior 


| Sentat; 
| Power 
| estima 
Comby 
New 
Feat 
Will b 
18 ani 
broade 
Vertisj 


Pla 





5 


the 4th Dimension 
Garrett Chairman of AFA; 


Rep resenting $40,000,000 
By Pete Wemhoff 


ir Co-operation Urged 


ess 
the elec 
the Fed 


ile | of C 


Paul Garrett, General Motors public relations chief, was 
ted board chairman at concluding sesh of American 
eration of Advertising in Chicago last week. Elon G. 
ar, Borton, adrector of La Salle Extension U. and past prez 
hicago Federated Advert 


— 


s- | president. Resolution, offering 
sh. | immediately to the U. S. gov- 


ernment “whatever assistance 


sn. the federation and its members 
ers can render in preparing the nation 
the to meet any threat,” was adopted 
ort at the closing meeting. Other reso- 


rill, 
ust 


lutions urged: ; 
Co-operation with consumers in 


ect the better education of the individ- 
can yal man and woman in the art of 
ito. buying merchandise; co - operation 


by all affiliated clubs with AFA’s 


ers; educational program to promote 
sje. | better understanding of advertis- 


on- 


' 


| 


3ES- | 


has 


ism 
afe 
ing 
lity 


ces 
sult 





ing, and a united front to cement 
public confidence in advertising, 
with each branch of advertising 
exercising self-restraint, good judg- 
ment and tolerance toward other 
advertising interests and media. 

At its separate sesh, Newspaper 
Advertising Executives Assn. de- 
cided to prepare a presentation 
for use of individual salesmen 
which would eliminate competi- 
tive selling. Presentation will be 
a co-operative venture of papers 
in various communities. 


ary Meanwhile, the newspaper com- 
aM. | mittee of Assn. of National Adver- 
pri-/tisers reported that: The rate 
itly | differential, whether just or unjust, 
urn’ has cost newspapers millions of 
the} dollars in advertising; advertisers 
ks, | cannot understand the wide differ- 
andi ences between differentials among 


ito- 
for 


' 


newspapers and are concerned by 
the growing differentials between 
national and local rates; an “amaz- 


ted ing” number of advertisers believe 
»m-| that newspapers do not fit their 
- to} needs, regardless of rates. 


be 


D 
t 
r 


on- 
ted 


ave; 


ate 
to 


ype 
B. 


the 


i 


National advertisers think they 
are bearing a larger proportion of 
mounting newspaper costs than 
local advertisers; advertisers are 
experiencing increased costs in 
covering their markets and think 
that rate increases are out of 
order during declining sales; 


' newspaper selling is inferior to 


I 


i 
i 


magazine and radio selling, with 
the exception of the continuous 
study of newspaper reading. 

Vice-president elected by AFA 
are: 

Ray Maxwell, adrector, Missouri 
Pacific Lines; Alan Taylor, Station 
WGY, Schenectady; Allen R. Rine- 
hart, Beaver Engraving Co., Port- 
land, Ore., and Aubyn Chinn, Mid- 
west director of public relations, 


ing} Borden Co., Chicago. May O. Van- 


re- 
ym- 





as 
pne 
out 


der Pyl, Advertising Letter Service, 
Inc., Detroit, and James A. Welch, 
vice-president, Crowell-Collier Pub- 
lishing Co., were re-elected secre- 
tary and treasurer, respectively. 
New directors include Merrill 
Meigs, publisher, Chicago Herald- 
American; Herbert Fisk, Outdoor 
Advertising Assn. of America, Chi- 
cago; Allen Preyer, Vick Chemical 
Co.; Dorothy Crowne, United States 
Advertising Corp. and John K. 
Ottley jr, Atlanta Constitution. 


, Added 


L. B. Pambrun has joined ad 


S.| staff of Crosley Corp. to assist in 


= handling of creative and pro- 
uction work, according to L. 


| Martin Krautter, ad manager. 


estimated by C 


Pambrun has been with Stewart- 





Ms arner Corp., Hibbard - Spencer - | 
artlett, and Brunswick - Balke - | 


Collender Co. 


Industrial 


jndustrial advertisers and mar- 
8th © executives, attending the 
annual conference and exposi- 


tion of National Industrial Adver- 


ae Assn. in  Detroit’s Hotel | 
| er Sept. 18-20, will be repre- | 
‘entative of $40,000,000 purchasing | 


Power in the advertising field, it’s 
J harles McDonough, 
New uation Engineering Co., Inc., 
Alone president of NIAA. 

will ee of the three-day session 
18 Pr Special meetings on Sept. 
beeader Sept. 20, devoted to the 
Wikine of industrial ad- 


Plans - 
lans for a series of clinics to 


AUTOMOTIVE NEWS, JULY 1, 1940 





ising Club, was named AFA 





occupy the remainder of the 
three days of the conference are a 

being shaped up, according to AWARDED TROPHY. Louis Rose, De Soto-Plymouth dealer in Detroit, has 
general conference chairman, | been awarded the city and state trophy for se ling more Plymouth cars at 
Lloyd R. Vivian, of Ditzler Color retail during 1939 than any other Plymouth dealer in Michigan. At presenta- 


tion, left to right, J. B. Wagstaff, De Soto general sales manager; Rose; 
Co., president of Industrial Mar- Jack Rose, also of Louis Rose company, and William Romaine, De Soto’s 


keters of Detroit. advertising manager. 
Panel and scrap-book displays of | July 1, are expected to provide in-| by trade schools, engineering 
representative industrial advertis- | valuable aid in training of me-| schools and manufacturers. 
ing for study by conference mem- | chanics and toolmakers needed in 
bers, will be classed according to | the national defense program. Volume 
trade publication display, direct | Films make use of animated| This Week magazine announces 
mail, catalog and house organs. drawings, macro - photography,| that its advertising dollar volume 
Flickers slow-motion, etc. and other advan-|for the first six months 1940 will 
tages of motion pictures. Being| be $3,071,906. This is a 60 percent 
New type of sound motion pic- | made in 16mm sound by Film Pro-| gain over the $1,920,146 carried in 
tures, first of which will be released | ductions Co., Minneapolis, for use! the same six months in 1939. 








9 
Imported Cars 


Dip During May 
In Cook County 


CHICAGO.—The $25 amendment 
in the Illinois motor vehicle law, 
aimed at checking new car “im- 
portations” in the interests of pro- 
tecting dealers from unfair compe- 
tition, is given much of the credit 
for reducing sales by non-Illinois 
dealers to Cook county residents. 

A report by Chicago Automobile 
Trade Assn. states that dealers 
outside Illinois sold only 213 new 
cars to Cook county residents, or 
1.5 percent of the total registra- 
tion, in May, as compared with 
4.7 percent thus sold in May, 1939. 

Sales by Illinois dealers outside 
Cook county to residents of this 
county totaled 385 new cars in 
May. Added to the 213 by non- 
Illinois dealers, this made a grand 
total of 598 “imported” units, dis- 
tributed by makes as follows: 

Buick, 72; Cadillac, 8; Chevrolet, 
91; Chrysler, 19; De Soto, 12; 
Dodge, 31; Ford, 105; Hudson, 10; 
LaSalle, 10; Lincoln-Zephyr, 6; 
Mercury, 20; Nash-LaFayette, 8; 
Oldsmobile, 30; Packard, 14; Plym- 
outh, 104; Pontiac, 36, and Stude- 
baker, 22. 











---We had to Censor .. . But This 
$100,000 Inquiry \W/as Genuine 


A Truck Manufacturer has been good enough to show us a cable 


received by his Export Department. 


For obvious reasons we have deleted the identification but it came 


from a point farther from Detroit than the North Pole... 


“Cable price and earliest delivery, fifty--- 
Trucks illustrated in Automotive News, April -- - 
Page - - - Stating Motormake ground clearance 
turning radius Wheelbase Tire size stop Could 
you rush demonstrator stop Airmail specifications 


including remaining body types. Signed - - -” 


Which may give you an idea that this little “Newspaper of the Industry” 


gets around*® and mixes with important people wherever motor vehicles 





are sold. 
*As a matter of fact we have foreign subscribers 
(at $6 per year) in every civilized country in 
the world! For example in: 
Seat Ale «ck ka wo 4. 4 es we B 
South America ..... iw ~« Be 
Australia Mai, cate. ie tS ie te Ee es 
O@PQH.. « « a aon ee ae s 
China . i) typ Gee ao 0, alee, 7 
India .. ete ne! Wl ie SE A a oe oe 5 
Etc., Etc. 


Publisher 


nnn 
ee 





10 








By A. H. Allen ! 


NOT SO many years ago the bar | 
at the Old Pontchartrain Hotel in | 
Detroit was the scene of a good | 
deal of the buying of materials and 
equipment done by the automobile 
industry. Salesmen then were just 
that, peddling for the most part a 
long list of tradenames and boast- 
ing little technical knowledge of 
what their products offered. Plant 
foremen who would accept this or 
that tradename for use in their 
work, stood to receive handsome 
“rebates” from salesmen who were 
trying hard to “crack” some motor 





plant with a new material. As a 
matter of fact the Pontchartrain 
bar was the front line or Grade A 
buyers’ retreat; salesmen, who did 
not have speaking acquaintance 
with the topflight buyers, usually 
could not make the austere con- 
fines of the Pontchartrain and had 
to be content with a nearby lower- 
grade hostelry where they wined 
and dined the smaller fry in the 
buying fraternity. 

For the most part, automotive 
buyers took the peddlers at their 
word, and the business often went 
to the one who could throw the 
best party. One important buyer of 
those days recalls with a smile 
how his organization contracted 
for a quantity of quenching oil at 
$3 per barrel—oil that was sup- 
posed to have some miraculous 
properties when it came to quench- 
ing hot steel. One day it occurred 
to the buyer that it might be in- 
teresting to find out for sure just 
what the oil was, so an analysis 
was made and the liquid was found 
to be a combination of rain water 
and “stable product.” 

* * Bs 


With the years all this has dis- 
appeared as, of course, was only 
natural after the automotive in- 
dustry grew to its giant in- 
dustrial stature. This is not to 
infer that entertainment of buy- 
ers is no longer practiced; but it 
is no longer the measure of who 
gets the business. Both buyers 
and salesmen these days have to 
be technical experts as well as 
cost experts. Motor plants have 


VEN 
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800,000 times Joe 


Joe fills tanks. Joe talks about car features to car owners. 
ply him by 800,000 and you have a “talking campaign” for cars 
equipped with VENTALARM®. 
ends gas spillage, saves Joe time and trouble, is now saving real 
money for operators of VENTALARM-equipped buses, trucks, 
and taxi-cabs. If your car gives more miles per gallon, how about 
more “gallons per tankful” with a no-spill tank? Write. 


*r. mM. REG. U. S. PAT. OFF. 
Saves gas-+ speeds fueling + 
reduces fire hazards 


SCULLY SIGNAL COMPANY, 
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to figure costs down to the last 
fraction of a cent and at the 
same time make sure that what 
they are buying meets the neces- 
sary performance characteristics. 
Instead of peddlers and p.a.’s, we 
now have sales engineers and 
purchasing engineers. 
* * Ba 


WHEN YOU speak of purchas- 
ing experts in the motor industry, 
you have in mind such personali- 
ties as A. M. Wibel of Ford, A. P. 
Hascall of Chrysler, Lew Stewart 
of Buick, P. O. Peterson of Stude- 
baker, Harold Long of Nash- 
Kelvinator, J. H. Marks of Pack- 
ard, the late D. P. O’Keefe of 
Chevrolet, and others of their time- 
tested ability. 

Consider that the automobile 
industry consumes 18 to 20 percent 
of the nation’s finished steel out- 
put, over 50 percent of the alloy 
steel produced, 80 percent of the 
rubber, 70 percent of the plate 
glass, 30 percent of the nickel, 35 
percent of the lead, 40 percent of 
the mohair, 65 percent of the 
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DEVELOPED by Hudson engineers 
in co-operation with Champion Spark 
Plug Co., this new high tension plug 
represents one of the first major ad- 
vances in spark plug insulator design 
in more than a decade. Patterned after 
the petticoated insulators on high ten- 
sion power lines and transformers, the 
new design of porcelain’ insulator 
sleeve is ridged by similar ‘‘petticoats’’ 
which prevent solid accumulation of 
grease and dirt and add to the strength 
and surface length of the insulators, 
thus reducing outside ‘‘flash over” or 
short circuiting. 


glass, and the impact of auto- 
mobile buying on the national 
economy can be realized. 

* ok Es 


ACCORDING to advance reports 


leather upholstery, 10 percent of | the heavy press shop now being 


the aluminum, tin and zinc, and 


outfitted by Oldsmobile (illustrated 


you get a faint idea of the vast|on this page last week) will see 


territory covered by automotive 
purchasing activity. 
* * 


Take the case of Pontiac alone. 
Since 1926, when the first Pontiac 
was assembled, this division has 
used 65,400 tons of cotton for 
tires, batting, cloth and brake 
lining; 5,000,000 gallons of mo- 
lasses for solvents, antifreeze and 
shock absorber fluids; 1,000,000 
bushels of corn for butyl alcohol 
and starch, 3,200 tons of wool for 
upholstery, floor coverings, lubri- 
cants and antirust preparations. 
The two million cars made in 
this period likewise have required 
35 tons of goat hair for uphol- 
stery, 20,000 tons of turpentine 
for solvents, paint and adhesives; 
6,500,000 tons of rubber and 4,220 
miles of lumber. To these add 
2,700,000 tons of steel, 3,300 tons 
of copper and brass; 2,000 tons of 
tin; 30,000 tons of pig iron; 5,- 
000,000 gallons of lacquer and 
35,000,000 square feet of plate 


* 
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This simple full-tank signal 


TALARM 


91 First St., Cambridge, Mass. 
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the incidence of new forging 
technique applied to automotive 
parts. Hitherto most forgings have 
been made on steam or board drop 
hammers, which give rapid and 
repeated impacts to a heated steel 
blank until its final shape has been 
formed in dies. A newer technique 
involves the use of heavy hydraulic 
presses which form the heated 
blank in a single, powerful squeeze, 
without the impact of hammers. 
Presses of this type are used by 
Ford, Chevrolet, Buick and Dodge 
in their forge plants to produce 
such parts as ring gears, but their 
adaptability to miscellaneous forg- 
ings requirements has not been 
proved. While Olds will have some 
hammers in its new forge shop, it 
is understood that some fairly 
broad extensions of the pressing 
technique will be effected under 
the direction of George Motherwell, 
who is now supervising the erec- 
tion of the new plant. 


Motherwell comes from a family 
of forging experts and himself has 
had forging experience in a wide 
range of plants in this country and 
abroad. Few more capable men 
could be found to take charge of 
the new Olds shop. 

ok * 
Another expert forging man is 

R. H. Darnton, who heads up 

forging activities of Buick. With 
his staff, he has done much ex- 

perimenting in newer forging 
techniques which will be reflected 
in improvements now being made 
in the Buick forge plant, where 
expenditure of an_ estimated 
$500,000 currently is being made 
for new equipment. 
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Plastics Competition 


NEW YORK. — Under the sponsor- 
ship of ‘‘Modern Plastics’’ magazine, 
the fifth annual Modern Plastics Com- 
petition has been launched. Competi- 
tion is open. without fee or obligation 
of any kind. to all companies using 
plastics for their products, to design- 
ers, engineers, molders, laminators, 
fabricators, raw material suppliers, and 
machinery and mold manufacturers. 
Deadline is Aug. 15. 


consistent reading of Automotive News 
is a necessity. 
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‘ plant that will 
SKF Industries, Inc., Philadelphia, in the production of more 


Week's Personality--- 


Admittedly, the purchasing di- 
rector is a most important cog 
in the manufacture of automo- 
biles. You don’t 
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hear much nion, the bill f is i 
about him, excess of $4,000,000. On . at 
mebbe. He production started in aa 
works behind | 1939, and some 100,000 © line 
the scenes, but pions have come or 
it’s his job to since. 
see that the Peterson joined Studebaker re 
production de- July 1, 1919, after starting “ Bui 
partment has the automobile industry 1 1916 Por 
the necessary with Buick as an inspector in | Old 
materials with the transmission department, | Cac 
which to work. which led him into the pur- CHR’ 
Important, too, P.O.Peterson | chasing department. His early | Ply 
the stuff must | Studebaker training in doing | 10 
be at the plant when it is|the buying landed him the job Chi 
needed. One of these silent | of director of purchases in 1928. De 
workers, and one who has been | when the Rockne was launched | FORI 
ee aan as ae ee in Detroit in ’31, “Pete” was For 
- arme aperhanger with | : i 
the itch, is PO. Peterson, Stu- | treasurer, but in -— ad = oo 
debaker’s director of purchases, | Teturned to South Se ee STUI 
who points with pride to his | become the corporation s ao PAC! 
buying in 1939, when his depart- | chasing agent. Under his direc- ‘HUD! 
ment’s expenditures ran a little | tion now are 500 men, scattered “NASI 
over $61,000,000. “Pete” and his | throughout all the plants, who | wy) 
eight assistants handled the |help him by following material jqpa) 
purchasing of all the machinery |into the various plants and tran 
and tool equipment, as well as. looking to its distribution—C. S. | HUP! 





Hudson Engineers Develop 


High-Tension Spark Plug 


DETROIT.—A new high-tension |only enable cars to run longer dis. 


insulated spark plug, one of the 
few major advancements in spark 
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ade, was an-|re-set the spark gaps to avoitition: 
nounced last|short circuiting. tional 
week by Hudson! “The principle of the new plu;*t°™ 
engineers. The|is well known to electrical engi 
new plug is a | neers. Every motorist has seen th 
Hudson _ develop- | petticoated insulators in high ten 
ment engineered | sion lines and transformers. Jus 
in co-operation |imagine an ant crawling up they 
with Champion | insulators. The ant would certain] te 
Spark Plug Co. have to travel farther climbing upBuiclk 
we The new high-/|around and over the srg xo 
z tension plug’ is|than he would if the insulator evi 
ee patterned afterj|a_ straight surface. ElectricityChrys 
the insulators on high-tension|which always follows the path oDe S 


power lines and transformers and 
employs the same functional prin- 
ciple in preventing electrical leak- 
ages. The design of the porcelain 
insulator sleeve on the new plug 
is fluted, or ridged, by “petticoats” 
which not only minimize the ac- 
cumulation of grease and dirt, but 
also add to the surface length of 
the insulator sleeve with conse- 
quent reduction in outside “flash 
over” or short circuiting tenden- 
cies. The “petticoats” also serve to 
shed or break up the flow of mois- 
ture over the porcelain surface of 
the insulator sleeve. 

The trouble-free life of the new 
plug is considerably greater than 
the present type as a result of the 
new design, laboratory tests show. 

In discussing the development of 
the new plug, Murray Northrup, 
chief engineer of Hudson, said: 
“All other component parts o 
automobile ignition systems have 
been progressively developed dur- 
ing recent years. Present day high 
compression engines required 
higher voltages and _ additional 
electrical adjustments had to be 
made for various accessory loads. 
With the introduction of _ the 
“petticoated” insulator sleeve, 
spark plugs have now reached a 
stage of development comparable 
with other electrical advances. 
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Stout heart of pumps used in fir 
fighting equipment made by The 


Hale Fire Pump Company is 4 | 


gear train which drives the impel: 
lers. On a 1500-gallon model, for 
example, this gear train mus 
transmit as much as 200 hors 
power at speeds varying from 1400 
to 2000 rpm. These pumps, made It) 
centrifugal and rotary types, art 


“The new Hudson-Champion | known for high hydraulic efficiency 
plug, as it will be known, will not | and long life. They feature unique 


of 


the capacity ° 
° 3,000 types 
een 236,000 


materially increase 


| and sizes of ball and roller bearings. The one-story building mo exclusively 
| Square feet of floor space on a plot of 15 acres and will be deve 
to the manufacture of anti-friction bearings. 


designs and high grade materials 
Every Hale pump !s built to with-| 
stand continuous running at severe, 
fires. Each pump 15 subjected to 4 
| 12-hour endurance test before ac 
| ceptance. To — exacting 
| service conditions, Hale gears and 

ll are made from SAE 
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| 3250 Nickel - chromium Steel, heat 
ak atmosphere - controlled 
become According to the com- 
pany, this Nickel a 
pany, distortion, weer and fatigue 
strains. Nickel steels have made | 
splendid service 
records under ad- 
verse conditions. 
INTERNATIONAL 
NICKEL COMPANY 
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~ Car, Truck Production Declines to 84,761 Units 
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— Pontiac ....---------- 5,400 ¢ 5,450 21,855 87,193 130,475| Automotive News’ again from the Chrysler ............- 8549 9 42794 $8 30117 8 12,677 
i Oldsmobile .........- 4,000 1,919 4,336 17,940 82,471 115,221 Production Estimate previous week. Studebaker .....<... 8,814 8 41,228 9 25,802 9 15,426 
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urs |STUDEBAKER*+ ...... 1,661 2,497 2,430 9,040 53,391 63,058 mated at 84,761 Miscellaneous ........ 184 1,421 823 598 
: PACKARD ...........- 1,750 ¢ 1,781 7,070 22,010 43,243 units, as against hence ‘iaisillamnsit 
pk MEAT <osesncceviess 600 = 975 «1,115 3,817 82,563 39,110 86,659 units in| motal............... 288,596 1,434,440 1,113,101 321,339 
et iiss casa venescns $ $ $ $245 37,439 33,278 the previous|; G0 
who lwHLYSt ...........-- $ $ $ 1,026 8,966 14,769 week and with 
rial }gGRAHAM .........-.-. 55 140 "3 - iar 1,620 "a vehicles rt e t ’ e 
and Re t 85 1,837 899 the correspond- S l B l C 
~ Iaatra aide iere. ciate 60 t 90 222 770 287 ing period vf a es un u a O on nu 
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_ a a a incuaing the} = s Ahead of 1939’s Volume 
SNA 666.5 6.48 babes ees 84,761 70,179 86,659 349,007 2,098,778 2,541,202 past week’s fig- 


ure, June’s total 

output is placed | Special to Automotive News ing somewhat of a saturation point 
at 349,007 cars| BUFFALO, N.Y.—New car regis-|in view of the near-record volume 
and trucks and|trations in Erie county continue| of sales so far this year. 

the first six-|to record sharp advances over a| In the first five months of 1940, 
months’ total at | year ago. Buffalo Automotive Trade| new car sales have reached the 
2,541,202 units.| Assn. reports registrations in May| total of 13,914, an increase of 27 
In the compar-| totaled 3,522, a 25 percent increase} percent over the corresponding pe- 
able period of|over the 2,805 recorded for May,|riod of 1939. The increase over a 
last year the in-| 1939. May registrations fell off,| year ago has been narrowing some- 
ary tecirrolton. Circulation of initiative pe- dustry turned| however, from the 3,865 total re-| what during the last few months, 
AVOi(titions to put the proposed constitu- WASHINGTON. — Production of outa total of 2,- corded in April, 1940. however. 

~ amendments to a vote will begin! cars and trucks in the United 055,744 vehicles. Buffalo chamber of commerce’s| Some dealers believe that there 
ee States and Canada during May| General Motors group total for|;.4.. of new car registrations | Will be no reversal in the upward 


*Revised. +Includes trucks. {Closed. Miscellaneous includes Crosley, 
Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, 
International, Mack, Reo, Sterling, White, etc. 
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engi al totaled 412,492 units, U. S. depart-|the past week is estimated at 39,- ‘4 in May compared| trend of sales, compared with a 
en th Plant Activity ment of commerce reported last |585 cars and a e — pio 4 ie peunniine accaaiie year ago, until the general business 
h ten week. In May, 1939, the industry|trasts with 40, units in the 8 i corresponding | index shows signs of reversing its 
3. Jus oe ee ae turned out 313,248 cars and trucks.| previous week and with 21,552 — SS is the P & trend. 


month a year ago. 


)_ thes, OUTPUT UNITS WORKING | This May’s total compares with| vehicles in the comparable period : ' Dealers are endeavoring to move 

POI oo ntsc cscs ssseenens closed | the estimate of 415,834 units, made|a year ago. While new car sales continue] ..0q car stocks with special news- 
: . : t k ood showing here ed A 

ng uyBuick....... steady; 6,500, five days| by Automotive News several weeks| There was no change in the|}*® make a § ’| paper advertising and attractive 


ticoat(Cad.-LaSalle steady; 680, three days| ago. In April of this year a total| total output of Chrysler divisions. |the used car ~~ is — — values. They are anxious to clean 
or hagChevrolet...steady; 23,000, five days| of 452,433 cars and trucks were|Last week’s total was placed at|@ healthy + got o — up these stocks before new model 
tricityChrysler....steady; 2,050, four days| assembled in the United States | 18,210 cars and trucks, which con- cars this year has been so rapid| tai, pecomes prevalent here. 


ath oDe Soto..... steady; 1,525, four days| and Canada. trasts with 18,204 units in the pre-| that it has far ee _ 

sier t(Dodge...... steady; 5,025, four days| Of the 412,492 units produced in| vious week and with 21,025 units| Used car movement, ~ stocxs! Van Norman Expands 

k pluyFord...... steady; 14,750, four days | May, 391,215 vehicles were assem-|in the corresponding week of 1939.|in dealers’ hands are becoming 

; poinGraham........ drop; 115, four days/ pled in U. S. plants. of this figure} Ford operations also remained | Wite burdensome. Its Facilities Again 
er disHudson....... drop; 600, three days | 325,676 were cars and 65,539 were | steady, last week’s total being esti-| Meanwhile, the outlook for new| SPRINGFIELD, Mass.—Because 
. ——- bees oe steady; 400, four days | trucks. mated at 16,590 cars and trucks,/car sales appears somewhat! of increased business, both ma- 
eee closed for inventory| (Canada’s portion of the May out-| which compares with 16,611 vehicles| clouded. On the one hand are| chine tool and automotive, it has 


a Oldsmobile. -Steady; 4,000, four days} put totaled 21,277 units, of which|in the previous week and with 20,-| rising factory employment and/| again been necessary for Van Nor- 
| burgPackard. ... . steady; 1,750, five days | 12677 were cars and 8,600 trucks.|405 units in the same period of| payrolls which point to further|man Machine Tool Co. to expand 





is stil Plymouth. ..steady; 9,600, four days ——______—__—__—_—_ last year. gains in new car sales for the| its manufacturing facilities here. 
react Pontiac. ..... steady; 5,400, five days| Automotive News’ Almanac, published| Independent producers likewise | Summer months. On the other side| A new plant has been purchased 
countsStudebaker. .drop; 1,661, three days | once @ year. is considered THE refer-| continued to trim their schedules|is the possibility that the local] by Van Norman and now houses 
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New Passenger Car Registrations, 45 States for May, °40-’39 
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Ford Dealers Profit Through Two-Tone Used Car 


Tests Prove Advantages 
Over Cars’ Original Colors 


By William C. Callahan 
Managing Editor 


DETROIT.—Reverting to the 
theory that his newly-purchased 
used car is a new car to the used 
car buyer, several Ford, Mercury 
and Lincoln-Zephyr dealers in vari- 
ous parts of the country report 
remarkable results in a sales way 
from two-toning later model used 
cars. The operation is said to be 
relatively inexpensive, and _ the 
models thus brought up-to-date 
have an immediate appeal to buy- 
ers. 


A most convincing proof of this 
was the experience of Steuart Mo- 
tor Co., Washington, D. C., which 
carried out definite experiments 


92% of New Car 
Sales During *39 


Involve Trade-ins 


CHICAGO. — Of every 100 new 
ears sold last year, 92 involved 
trade-ins. The same situation ap- 
plied in the selling of 60 out of 
every 100 used cars. Six of every 
100 cars taken in trade were 
junked. 


National Assn. of Sales Finance 
Companies divulges these and 
other facts about the motor indus- 
try in its annual “composite experi- 
ence” report for 1939. 


More than two out of every three 
automobiles sold in the past year 
were used cars, the exact ratio of 
used to new car sales being 204 
percent, the report adds. 

Sales finance companies partici- 
pating in the survey financed 
3,335,000 cars. The value of their 
retail paper was $1,363,000,000, and 
of their wholesale paper, $1,508,- 
000,000, a grand total of $2,871,000,- 
000. The average note amounted to 
$643 for new cars and $280 for 
used. 


-WANT ADS 


Want a Man? 


|designed to test the difference in 
| sales appeal. Steuart company 
selected four out of five Lincoln- 
Zephyr trade-ins of relatively the 
same condition. The four’ units 
were two-toned while the fifth was 
completely appearance recon- 
ditioned and highly polished, but 
|left in its original black color. All 
five cars were placed on the lot at 
the same time and with equal dis- 
play advantages. 


All four two-tone models moved 
promptly, but the black one re- 
mained on the lot. The company is 
now using two-tone treatment on 
the majority of its 1936, ’37, ’38 and 
’39 medium-priced trade-ins. 

Tom Boyd, Inc., Detroit, has 
been applying the two-tone idea 
to a number of late model used 
Fords with equally good results. 
Two cabriolet models, treated in 
this way, were sold before they 
could be placed on the lot. 

A number of branch dealers in 
the Cincinnati area have also re- 
ported success in the same direc- 
tion. 


While in the majority of cases 
it is necessary to repaint only one 
half of the car in some color har- 
monizing with the original paint 
on the other half, dealers say that 
it is sometimes advisable to do 
over the entire job. 

Costs in these cases will vary, of 
course, with the amount of work 
done but the average is around $14 
per car when the entire car is 
painted. Naturally, two-toning is 
more than an indiscriminate use 
of more than one color applied in- 
discriminately to any portion or 
portions of the car. It entails a 
degree of artistic appreciation of 
design balance and color harmony. 
Simplicity is the keynote, and best 
effects are obtained from colors 
which harmonize rather than con- 
trast. 

Some interesting hints on the 
mechanical operations involved are 
contained in a recent release from 
Minnesota Mining and Mfg. Co., 
makers of scotch masking tape 
especially designed for two-tone 
work. According to this company, 
ordinary masking tapes. proved 
slightly heavier in thickness than 
was desired and there was a notice- 













9 able build-up at the lap of color. 

Want a Job? A new tape has been developed 

? for just this work. This new tape 

Want to Buy? is made thinner without sacrificing 
Want to Sell? strength of backing. 





For the benefit of those who are 
creating two-tone jobs from solid 
colors, the following suggestions 
are offered by the tape manufac- 
turers: 

Before masking the car, care- 
fully prepare the surface by re- 
moving all waxes and polish from 
surface to be painted. 

Mask the base of front pillar 

under windshield with a narrow 
width of tape (either “% inch or 
% inch) cut in the arc then over- 
tape with a wider width tape and 
paper mask. 









YOU can make YOUR WANTS 
known quickly and cheaply to 
12,000 Automobile Dealers, Jobbers, 
Manufacturers—the whole industry! 
Forms close Friday noon at Detroit. 
Cash in advance — TEN CENTS 
PER WORD PER _ INSERTION. 
Twenty-five cents per word for 
three insertions. Count each initial, 
group of numbers or abbreviation 
as one word. Address: 


WANT AD DEPARTMENT 
AUTOMOTIVE NEWS, DETROIT 










JOBS WANTED 


follow 


GENERAL MANAGER who has developed To mask lower panels, 
ability in excess of his opportunity, cap- : : 
able of handling sales and service who the slight depression around = 
is ambitious to locate where application body as a guide masking wi 
and ability are recognized. He is thor-|tape, using a paper apron of suf- 
oughly versed with General Motors prod- ficient width to prevent panel be- 


ucts. Box 225, Automotive News, Detroit. 


ing covered with overspray. 





AUTOMOBILE manufacturers notice — All weatherstrip, rabbets and 
Successful wholesale operator and dealer He 5 
builder desires change. Ten years with Sills should be carefully masked, 
major manufacturers and large distribu-| using tape and paper aprons. 
tors; 35 years old, excellent references. ll chrome 
Address Box 222, Automotive News, Check to be eure * h 
Detroit trim and glass is thoroughly 


masked and covered. 


MAN advertising experi- 


with five years’ ° i. es 
ence in Detroit, desires selling position. After the job is sprayed, re 
Thoroughly acquainted with automotive moval of tape and paper aprons 
industry. Best of references. Box 223, will be made easier if you will re- 
Automotive News, Detroit. | 
bo tape by pulling away and 
MAN of 45, former dealer in metropolitan| down from the joint as illustrated. 
city, desires position as sales manager | It is here you will notice the ad- 
or manager for retail dealer. Ten years’ | vantage of a thin tape for you will 
ences furnished. Box 224, Automotive | notice the lack of build-up at the 
News, Detroit. lap of color. 
: ae — pee er o insure an A-1 paint job, 
ACCOUNTANT expe rienced re ‘gutomobile | T i E J 1 
accounting. Will supervise or audit when thoroughly dry the newly 
bookkeeping records, prepare’ reports, | painted surface should be scuffed, 
tax returns and other pertinent infor- This 
mation. Box 220, Automotive News, De- | using water as a lubricant. 
troit. |light scuff will cut down dirt nibs 


a | and orange peel and aid in bring- 


7 N Cc INES ing out a “showroom finish.” 
OF! ICE MA H __| After scuffing, rub out with a 
Addre ssing and | 


chee aiiaeae finishing compound and then 
Pruitt, Pruitt | clean the surface with an automo- 
bile polish. 


Hi Alf! ‘Dup licators, 
Machines, 
Write 


SAVE 
Dictating 
Multigraphs. 
Bldg., Chicago 


169 





Two-Toning . . . Kmpire 


(Continued from Page 3) 


a great spirit of unity. The under- 
mining procedure, which have so 
greatly contributed to the down- 
fall of other nations during the 
past few months, he said, can be 
checked in the U. S. by a little 
alertness and the devotion of our 
time and thoughts in the right 
direction. He referred to the old 
axiom of “An ounce of prevention 
is worth a pound of cure” when 
he challenged, “A weakness com- 
mon to most of us is that we 
greatly concern ourselves about 
cures but not much about preven- 
tives. You and we now have a 
situation that calls for prevention 
and let’s not wait for the cure 
that someone else might supply. 
The prevention will be cheaper 
than the cure.” 





No. 1—Mask base 
under windshield. 


of front pillar 


Akers Warns Dealers 

Akers went on to warn the deal- 
ers, “If totalitarianism gets a foot- 
hold here, as it has throughout 
much of the world, there can very 
well be an end to our democratic 
principles and to our _ industrial 
freedom. It can very well mean 
no more free enterprise in business. 
In place of all these things it can, 
if we collectively and individually 
fail in the development of an ade- 
quate defense program, mean the 
complete regimentation of all in- 
dustry, of all business and of all 
individuals.” 

Ivan R. Gale, Pennzoil Corp. of 
Albany, N. Y.; William L. Mallon, 
NADA director from Newark, N.J., 
and Philip M. Klutznick, counsel 
for Nebraska Automobile Dealers 
Assn., were other speakers during 
the afternoon session. 

James Dalton, editor of Motor, 
was chief speaker at the annual 
banquet, which brought 500 dealers 
and guests together. 


Bateman Is Elected 


Elected to the presidency of the 
association was C. C. Bateman, 
Dodge and Plymouth dealer of 
Hornell and Dansville, N. Y., who 
has represented Dodge in this sec- 
tion for over 25 years. Bateman 
succeeds T. E. Southworth, Buick 
dealer of Brooklyn, N. Y 

Other new officers include P. J. 
Kaufman, of Mt. Vernon, first vice- 
president, replacing Ray Sutliff, of 
Kingston, and Chas. W. Neubig, of 
Cortland, as second vice-president 
taking over the post formerly held 
by George Ostendorf, of Buffalo. 
C. A. Parsons, secretary; C. H. 
Touhey, treasurer, and Treadwell 
Berg, manager, carried over in 
their respective positions. 

It was resolved that manufac- 
turers return to the previous “well- 
established and satisfactory prac- 
tice” of introducing new yearly 
models in January. 

Among other resolutions adopted 
was the association’s unqualified 
support of the principle of closed 
or restricted territories for auto- 
mobile dealers and called upon of- 
ficers of NADA and all other 
automotive trade associations or 
organizations to give similar aid. 

Only 25% to Roads 


Also was adopted the recom- 
mendation that the governor and 
the legislature of the state be 
urged to appropriate a larger per- 
centage of automotive taxes to the 
improvement of highways. Under 
present conditions approximately 
only 25 percent of the taxes col- 
lected from motorists is applied 
to the highways. 


Another recommendation 
suggested that the state adopt a 
deferred registration plan and 
bring the date of registration to 
Apr. 1, instead of the beginning 
of the calendar year. This would 
give motorists a breathing spell 
between Christmas shopping and 
the time required for the purchase 
of registration plates, resulting in 
more cars being put into use at 
the beginning of the year which 
in turn would result in more reve- 
nue to the state through the greater 
use of cars and the purchase of 
fuel and accessories, it was stated. 





No. 2—Mask lower panels with tape, 
using paper apron. 





No. 3—Cover ali weatherstrip, rab- 
bets and sills. 





No. 4—Be sure all chrome and glass 
are masked. 





No 5—After spraying, remove tape 
by pulling away and down. 


Knowlson Elected 
CHICAGO.—James S. Knowlsen, 
president and chairman of Stewart 
| Warner Corp., was elected 
dent of the Radio Manufat rer 
at the annual convention of 
ganization here in the 3 evens ! 





as presi- 
ee ene 


No. 6—Scuff painted surface after it | 


is thoroughly dry. 
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USED CAR stock indicator. Thi 
Beacon Indicator, made by Sales In 
provement Co., Detroit, enables deal 
ers to tell the number of used car 
on hand by make, model, year an 
stock number; indicates 2ge of ca 
on hand; classifies stock by length o 
time on hand; shows which have bee 
reconditioned; shows overstock, num 
ber of first, second and third use 
car trade-ins, etc., by means of th 
paper tabs. 
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Steel Operations 
Continue Up As = 
Orders Mouni — 


YOUNGSTOWN, O.—Spurred bh —— 
an expanding demand for stee 
some of it for national defen 
Youngstown district steel outpu 
rose last week another 4 points t/ 
80 percent, the highest this year 


While steel men here are uncer 
tain as to the effect of the Frenc! 
surrender on output, steel plants i: 
the district continue to increas 
production. Youngstown Sheet é 
Tube Co. and Republic Steel Corp 
each added an open hearth furnace 
and all three increased Besseme 
converter output appreciably. 


Orders have run ahead of deliv 
eries so far this month, and ingo: Meret 
output last week rose severd Nash 
points. This is the eighth consecv- 
tive upturn in the operating rate 


Some buying hesitancy appeare 
early last week on receipt of th 
adverse French news, but this wa Olds § 
dissipated quickly. Scrap market: 
highly sensitive to European de 
velopments, have lost some of thei 
recent bullishness, despite furthe! 
price advances in several districts Packs 


Lifting of pressure for sted 
shipments to France has permitteé 
mills “to give increased attention = 
to domestic business and other ex, —7™ 
port bookings, fairly large back: 
logs of which are at hand.” 
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AUTOMOTIVE NEWS, JULY 1, 1940 
a ——— 


Cleveland—Plain Dealer; Indianapolis—Times; Detroit 


Actual top and bottom prices on 1939, 1938, 1937 and : 
i 1936 used cars, as advertised in local newspapers. —News; Chicago—Herald-American; Milwaukee—Jour 


” & 
SEDAN prices only used in this comparison. News- Used Car Selling Prices nal; New Orleans — Picayune, = eee 


7 pers co- -operating include: Boston—Globe; New York Denver—Post; Los Angeles—Times; 


al ° , 
— ones, Journal American; Philadelphia — Bulletin; As Advertised, June 10-16 Examiner. 


a 
3 MAKE New York Phila. Cleveland Ind’polis Detroit Chicago Milwaukee New Orleans Tulsa _Denver_tos Aneie ee eee 



























































Boston 

Buick Series 40 89 745- 625| 725- 645| 725- 595| 625 | 795- 699| 676- 569| 695- 585| 795- 695| 795 | | 795 | 795- 645| 875- 845| 753- 656 
=— $8) 505- 495| 595- 575| 675- 445| 575- 459| 625- 549| 497- 430| 595- 425| 585- 485| 595- 495| ==“ | 645 | 740- 569 | 745- 695 | 622- 511 
ee 489- 400 | | 495- 360| 555- 435| 445 | 450- 287| 475- 945| 475- 435| 445- 305| | 525- 895| 550- 425| 575- 545| 498- 402 

36) 375- 195 365 375- 287 | 400- 225| 850- 225| 369- 295| | 295 | 485- 335| 495- 325| 479- 425| 399- 289 
Cadillac “61” ’394 | | | [1145 | 1095- 875| | | ee |__| 1245-1185 | 1162-1080 
—_— (60) "38 875 | | | 795 | | | 795 | | | | | 995 | 895 | 871- 871 
— 87] 645- 595| 675- 445 | | 695 | | | | | 525 l | 825 | 550 | | 602- 520 
——_____________ * 865 425- 875 | 445- 395 | B45 | l 395 | | | |_ 618 |_486- 385 
| Chevrolet Master 39] 525- 395 | | 550- 435 | 495 | 550- 495| 459- 425| 575- 425| 559- 435| 545 | 565- 495| 595- 525| 598- 595| 618 _—|_ 553- 469 
——_—— "88 425- 295| 325 | 445- 835 | 397- 395| 455- 385| 365- 345| 425- 375| 499- 375| 545- 395| 445- 425| 495- 395| 535- 395| 57 575- 450| 455- 380 
— "874 365- 300| | | 859- 245| 345- 325| 345- 245| 365- 295| 399- 268| 395 | 345 | 425- $85| 445- $45| 475- 445| 387- 311 
[aan 36] 285- 195 |_215- 165| 295- 165| 295- 245 | 219- 159| 295- 195| 295- 199| 295- 275| 295- 235| 345- 225| 365- 289| 390- 295| 299- 220 
Chevrolet Master Deluxe 39 585- 485| 569 | 595- 565| 565- 545| 595- 565| 525- 435| 525 | 565- 478 | | 565 | 595- 565| 645- 550| 688- 645| 585- 537 
— $8) 495-395 | | | 485- 395| 475- 445| 445- 325| 410- 345| 457- 358| 495- 445| | 525- 445| 545 | 625- 558| 496- 412 
— = 371 i 345 | | 395- 320 | | 365 | 347- 249| 325 | 385- 345 | | 395 | 456- 845| 898- 845 | 455- 418| 389- 338° 
+ aie 36] 2 | | 295- 249| 295 263- 185| 295- 265| 268 | [295 __—|_ 335- = $65- 299| 395- $25| 309- 262 
| Ohrysler Royal 39 795- 595| 625 | 645- 595 | | | 599- 569| 675- 525 | | | 795 | 845 | 885 | 783- 571 
88] 565- 495| 575- 490| 445 | | 545- 475| 465 | 495- 395| 469 | 695- 495 | | 595 L 595 |«G45 | 553- 470 
37] 465- 325| 325 | 395- 365| 495- 290| 395- 369| 395- 339| 375- 295| 447- 397| 450 —|_ 435 | 585- 445| 455- 365| 595- 565| 443- 375 
ae 36) 395- 295 225 275- 245| 395 | 295- 225| 319 | 345 | $95- 325| 375 | 335- 272. 
De Soto "894 795- 645 | | 625 | 695- 685 | | 645- 547| 645- 595| 625 aaa | | 695 | 895- 795| 702- 653 
— "885 545- 495 | | 495 | 545- 388| 525- 465| 449 | 495- 445| 489 | 565- 495 | | 595- 495| 495- 469| 625 | 529- 464 
— Si] 445- 295| 350 —'|-395- 345| 435- 425| 425- 365| 345- 295| 395- 275| 433- 299| 425 | —s»—|_- 450 | 475- 395| 475 | 420- 337 
(Airstream) °36 295 225 | 275 | | 295- 195| 445-205, #+| | | 245-175| 395 | 310- 221 

Thi Dodge 89 675- 585| 675- 475| 625- 495| 695- 635| 595 | 599- 500| 645- 525| 610- 565| 595 | | 725- 665| 795- 595| 795 | 669- 560 
+ a CCB 56S = 895 | 515-237] 475-365] 545-495) 525 $65 545- as 525 | 449- se 525- 385| 498- 395| 545- S89 | S25— S851 498 S951 545-4151 565 | 575- 465| 625- 495| 505- 575| 539- 425 
. = ——— ee ee 429- 345| 465- 295| 395- 345| 450- 350| 395- 375| 369- 240| 395- 295| 445- 325| 445- 365| 395 | 444- 829| 498- 398| 545- 495| 436- 346 
of 375- 235| 295 250- as, 365- | sae 325- 265| 249- i 295- = 328- 199| 395- 5 265 365- 295| 385- 265| 395- 268| 390- 245 
> Ford V-8 “60” = 525 | | 475 | 525- 445| 465 | | 475 | | 493- 445 
-— 38] 345 | | | 395- 345| 395- | as —}+—___ | =" + ae ee 
of th 87] _295- 175| 325- 195 | | 295- 197 | Sa Te | an aE | pee Bas |e Ba5 | ——— sss —- ss — | [295 | 298 ~—S—s|-295- 265| 299- 216 
—-~ Ford V-8 Deluxe (85) 89] 595- 435 | | 465 | 595- 495| 595- 575| 495- 485| 495- 445| 525 | | 625- 495| 675- 565| 645 | 571- 499 






















































































































; "88 -475- 375 | | 425- 295| 365- 385| 495- 395| 395- 385| 395 | 457 | 425 , 495- 425| 498- 485| 575- 495| 454- 398 
5 37] 360- 265| 275 | 275- 245| 295- 235 | = $25 | 285- 180| 325- 245| 338- 288 | l ts 335 | 425 ~—s| = 887-265 
\s ar 36] 245-185 | 195- oe 135 [2 195- a 225- ne 250- 195 = aa 28 295- ne | 284- 193 
Graham Standard 39] | | 695 | | 695- 695 
Wn! 384-495 | | | | | 555 | | | eo al - | | 525- 525 
oa (Cavalier) Le 395- 295 | 235 | L | l oe 249 | oe. l l 5 | CSC*édS:«CSSACT~= DVD ae 
2 298 : | a 5 | 825 ~——Ssid|:« 250- 259° 
fens, Hudson “112” ’39] | 485 | e | | 495- 469| 495 | | | | 58 | [518-400 
at 38] 485- 295 | | 375 | l l l | 525- 425| 395 | ! 2 365 | l | 465- 362 
= (Terraplane) 37] 399- 250] | 295 | 295 | 300- 235| 295- 265| 385- 325] = 290 | | 495- 342| 354- 284 
ee ee ee 36] 289-175 | |_ 225 | 275- 265| 295 235- 169 | __|__266- ne | | 7 | _265- 259 | | 266- 213 
one: LASalle "89 965- 875| 965- 745 | | 195 l | 845 | 875- 845 | l |1045- 895 | 1045- 995| 933- 871 
nts it 38] 675 | 765- 495| 645 | 795- 577| 599 l | 645- 595 | | | | 675 | 795- 695| 875- 795| 719- 631 
reas) 37] _525- 385| 645- 395 | | 545- 8377 545 | 485- 395| 495- 475| 545- 475| 495 | 6 l | 625- 565| 675- 515| 564- 448 
- Se 36) 445- 275 345 295 395- 295| 375 l l |_445- 395 | 495- 425| 399- 347, 
Com Tincoln-ZephyF "39 895 | 1045- 749| 865 | 945 | 795 | 795 l l l l | | 915- 845] 995 | 906- 797 
none 38] (795- 595| 795- 548| 695- 675| 745- 595 | | 625- 436| 695- 595| 665- 585| 575 l | 735 | 698- 665| 850- 750| 716- 605. 
"87 545- 400| 445- 335| 445- 325| 475- 395| 450- 445| 399- 299] 445- $35| 495- 465| | 445 l | 365 | 575 | 461- 375 
deliv; 36) 445- 235| 385 345 ] 295- 285 | 295 | $25- 295| 395 l 345- 295| 495- 450| 877- 312 
ings! Meroury 39] 795- 669| 695- 595 | 645- 625| 565 | 750- 699| 770- 545 825- 645| 765- 695| 695 795- 725| 875- 745| 795- 697| 747- 664 
‘secu, N&Sh Ambassador Six 39] | 665 ] | | | 499 | 575 | 825- 585| 745- 495 | | | 669 l | 663- 540 
rate} 38] 595- 545 | | ] | | 565- 475| 465- 425 | | [535 ~=6|~Cti<“(‘ésS*SL!WwW +#CCOOS- 482 
oanl "879 475- 445 445- 425 | | 445 | 350 | 395- 295] 465- 318 | | oT ””~é~dti“(iti‘( (‘és RS CSYSC OT 
f th’ __ 736 255-245 | l | 235 | 308- 169| 295 195 | | | 258- 207 
Ae Olds Six (60) 39] 695- 595| 650 | 645- 495| 585- 488| 745- 595| | 675- 550| 675- 575| 765 | 675 | 725 | 625 | 795- 745| 684- 577. 
i atin 88) 565- 495| 525 | 525- 395/ 445 | 575- 445| 489- 450| 575- 435| 545- 469| 565- 395| 600 | 625- 505. | 645- 545| 675- 595| 566- 482. 
the = 485- 375 | ] nd ad = Al ote = 5] 369- 277| 475- 345| 495- 229| 875 |__| 495- 445 | 525-995] 605-495] 478- S63” 
the! , - 5- 325| 289- 195| 345- 225| 375- 249| 345 325 «|: 895- 2% 5 | 395-285] 550- 379| 370- 269 
tricts, Packard Six 39] 745- 725| 700- 535) | 775 | | 165 | 5 | | l = = = = as = ae so 
‘ites ———__________________ 38] 595-545] 505-475 "| BAB 460 | 575- 495| 575- 497 | 695-595 | | | | 695- 675| 611- 536 
nition es eS ee SS i a 425 | 505- 525| 595- 545| 458- 407 
r ex. Plymouth "39 595- 449| 575-313 | 545- 435] 545-575] 595- 525| 497- 475| 495- 435| 527- 465| 645 | 575 | 595- 645] l | 563- 468 
back: 38] 485- 325| 395- 217| 395- 345) __| 450- 395 | 875- 265| 445-345 |" 465- 325|495- 410| ~~ 495-465 485. | Bib | 457-43” 
a a 395- 335| 395- 235| 365- 265| 345- 335| 425- 375| 345- 195| 895- 295| 387- 299| 400- 345| S45- 295| 305-385 85/445 «|: 445- 395| 391- 313° 
$25- 225 275- 175] 275- 245) 325- 257/ |_ 245-185 | 265- — 195 | 815-195 | 325- 275|s«|_“-845- 265| 3895- 265| 365. | 814-200" 
| Plymouth Deluxe 39] 555- 465 | 695- 495] 585- 425| 575-539 | 505- 545| 545- 440| 595- 485|_ ——~+| 500 . 595- 525| 665- 545| 675 | 504-496 
"38 525- 395) 479- $25| 495- 375| 475- 395| | 899- 875| 395 —*«|—«467- | ~ $72| 395 | 475- 425| 450 _—*|_‘625- 445| 575- 625| 471- 403° 
I. 87] 375- 330 | |_$75- 310| 385 | 425- 849| 347-229 | 350- 345| 398- 208| | _875- 340| 485- 905) 465- Sei 368| 475 | -400- 329° 
Pontiac S | 285- 195/325 | 245 265- 180| 295- 225! 295- 265| || ~@B- j= 275 | 278-269 «=< 04-283 
ac Six 39) _745- 595| 595- 445| 575 | 545 | 645 |_585- 499| 695- 565 | 645- 595 | 695- 565 | 645 | 685 | 775- 695| 652- 565 
’38] 525-460) 465 | 495 | | BAB 525 | 475-445] 545-450) 545- - = 490 | 495 | SSs=*|:«C865- 475| B65- 498| G25- 569) 2 ai. ar 436 
a "37 445- 365 | 365 | 395 | 445- 335/445 |: 875- 295] 395- 825| 445- 885| 375 | 365 | a75e | 475- 385| 445- 858| 495- 450] 420- 362° 
oo 9 | i. = ! aaa Naas ——— — $$$ 
‘| Studebaker Gomamamnder sata = ae : L225 ea es a 9 285 | _875- 365| 498- 365| 322- 273 
a 338] — j- 495 | | 465- 445! 495 | 425 | 457 | 475 -— | 380 — 58 — | — aes st | ee 
joss fees bent 37] 399- - 335 | | 395- j= 265) 4 425-— 275| 495-_ 325 300. | $45- 339! 445- - $38 | 425 _|__ sss 838 05s _ | 503- 475 
ee 365-225 | | | 315-295 | tC | 315-245! 249-199! —~*| 375. | egg - 405| 485 "| 488-340, 
ate 2 465- 345 | 425- 420) | 439 | | 289- 289 | | l $8 || 807-24 
A 3, COCttCt*=*d ee. | | 365-205 | | 345 | ! St oo - a5 x. 
; = _—————_ 5 : 350- 2 
el at 229- 190 | | 235 | 239- 169! oe | 215- 195 |  -195- 175 | 2000 | | 200- = 175 | 275- 245! 265- “245 | 2082 ao 
se 36 150 | | | | | | | | | ees Bo es -169> 160° 
——_. Ci 165 169-1607 
| “3 National Average, All Makes, June 16—$498-$424 


“ae ee ita a ; National Average, All Makes, June 9—$483-$404 
ces, as advertised in the classified section of metropolitan newspapers nationall 
e y, are compiled ezxclusivel Auto y i 
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THE SAGA OF FI 
YZ) 100 YEARS ON RUBEER 


By Chris Sinsaba 





HANDED DOWN to posterity is the above illustration taken from 
@ movie short for the 25th anniversary celebration of the installation 
of the electric self-starter on a production automobile, a Cadillac. 
The scene was re-enacted in a reproduction of Col. E. A. Deeds’ barn 
in Dayton, O., where the invention was developed. Inventor Charles 
F. Kettering himself posed and the original first hand-made self- 
starter, which still is in existence is shown on the work bench. 


Chapter LXXVIII—Electric Self-Starter 


Self-starters were not unknown when Kettering came 
along with his in 1911. We early drivers used to envision 
the time when we could throw the starting crank into 
the ash can, push a button or turn a gadget and wham! 
the engine under the hood would begin its purring. We 
had sensed the possibilities of such an invention because 
sometimes, when conditions were just right and the 
engine still warm from its previous efforts, or because 
there lingered in the cylinders enough gasoline still 
volatile enough, one could “start on the spark.” That 
is, by wiggling the spark control lever on its quadrant, 
one might be lucky enough to have a vagrant spark of 
electricity ignite sufficient gasoline vapor to get going. 

Came along the end of the first decade of the present 
century, when our inventors started getting busy on this 
development. As in the case of automobile motive power, 
with manufacturers hesitating over electricity, gasoline 
or steam, those working on self-starters experimented 
with at least three different types — “mechanical,” air 
and electric. Some of those striving for “mechanical” 
self-starters must have got their ideas from Rube 
Goldberg’s cartoons. Air starters were easier to develop. 
I remember the Winton with the air starter. It was the 
first one I saw in operation. Joe Davis of the Winton 
branch in Chicago was driving one around the loop. 
When he would come out of his club or a hotel, an 
officious doorman would step off the curb to hand- 
crank the waiting Winton. Joe would wave him away, 
step on the starter button, then laugh at the look of 
bewilderment on the doorman’s face as the engine 
started to function before the latter could do any 
cranking. 


Early Starters 


And then there was John A. Wilson of Franklin, Pa., 
who later was to become president of the American 
Automobile Assn. “Uncle John,” a first cousin of Wood- 
row Wilson and a wealthy oil magnate, was “‘bugs” about 
the “mechanical” type. Any patent pertaining to this 
type he ran into he would buy, believing the self starter 
of the future would be mechanical. Chalmers had an air 
starter on his Master model, one of which I owned. I 
didn’t like it, though. You had to let the engine store 
up the air pressure in a convenient tank. It was all 
right when you had enough pressure, but if you had a 
cold motor which refused to respond, often you would 
empty the air chamber without results. Then you had to 
hop out and hand-crank. 

“Boss Ket’ hadn’t been idle all this time, either. 
While with the National Cash Register Co., Kettering 
had been doing some original research which enabled 
him to build for Cadillac an ignition system which, 
while defective in many respects, he modestly admitted, 
had the basic principles of a distinct advance in the 
so-called battery ignition. Encouraged by the sample 
he had built for Henry M. Leland, then president of the 
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Cadillac Motor Car Co., Kettering resigned from Na- 
tional Cash and opened a small laboratory in Dayton. 


There, 


in 1910, he produced for Cadillac an ignition 


system which was developed with dry batteries. This, 
he says, was an auxiliary ignition set, a magneto being 
regarded as necessary for all ordinary work. However, 
on account of the reliability of this piece of apparatus, 
proved during the year, it was found that many Cadillac 
dealers were considering using the battery system, with 


the magneto as a standby. 


This sold Leland on Kettering and eventually led to 
Ket developing the electric self starter for “Uncle 
Henry,” who installed it on his Cadillacs in 1911. Leland 
had been mourning the death of a close friend, a Mr. 
Carter, head of the Carter Co. of Detroit. Mr. Carter 
was crossing the Belle Isle bridge when he noticed a 
woman driver had stalled her motor in traffic. Mr. Carter 
got out of his car and hand-cranked the motor of the 





experimentation. 


distressed vehicle. The spark was not retarded and the 
kick-back from the engine broke Mr. Carter’s jaw, which 
accident caused his death later on. 


One day while in Leland’s office, “Uncle Henry” told 
Kettering about the accident that caused Mr. Carter’s 
death, which led to the two of them discussing an 
electric self-starter and Ket hiked back to the lab in 
Dayton with another problem on his hands. As he tells 
it, he made some calculations, drove over to the Robbins 
& Meyers factory in Springfield, O. There he selected 
the frame and armature core of a 14 horsepower electric 
motor, together with a 110-volt 14 horsepower electric 
motor of the same size, and he was ready for his 


This is the seventy-eighth installment of Chris Sinsabaugh’s memoirs. 
Succeeding chapters will appear in subsequent 
issues of AUTOMOTIVE News. 


Motor Industry Paves Way 





For National Defense Work 


(Continued from Page 1) 


rough than they are cast under 
the practice followed in England. 
While this does not mean a re- 
duction of 126 pounds in weight, it 
means that that much less mate- 
rial must be machined from the 
rough casting to attain the finished 
shaft. 

Along the same line the com- 
pany has developed its processes 
for ignition units and pistons and 
has made torsional tests. While 
actual production machinery has 
not been installed, the plant has 
been laid out on paper. 

Following cancellation of the or: 
der to Ford, government produc- 
tion chieftains, headed by William 
S. Knudsen, started negotiations 
with Packard Motor Car Co. to 
transfer the order to that com- 
pany. Packard facilities are not so 
large as those of Ford, but during 
the last war considerable work was 
turned out in Packard plants. 
Packard announced that it had no 
definite statement to make on the 
proposal late Friday. 

K. T. Keller, president of Chrys- 
ler, announced last week that the 
corporation has organized a spe- 
cial ordnance division to co-oper- 
with the national defense 
authorities. At present Chrysler is 
building Dodge trucks and recon- 
naissance cars for the Army and 
also is engaged on educational or- 
ders for bomb noses, shells and 
cartridge casing. 

Meanwhile, General Motors is go- 
ing forward with an expansion 


| program at its diesel engine plant 


in Detroit, which will double the 
floor space at that plant within 
the next few months. An article in 
the July issue of Fortune indicates 
that by the end of November pro- 
duction of Allison engines by GM 
will be at the rate of 100 a week 
or 5,200 a year. 

Ford in his calculations 
maintains that he will be able to 


| produce 1,000 planes a day and, 


given that production over a 
reasonable period, will be able to 
reduce the cost of the Rolls en- 
gine to less than half of its pres- 


Ford predictions are correct, and 


many people here believe they are, | 


the production of aircraft engines 


| by this country annually would be 
| pushed far, 
| ceivable 
| country. Fortune’s estimate, which 


above 
in 


far 
output 


any 
any 


does not consider the Ford pro- 
says that when Allison 
reaches its peak of 5,200 engines a 
year, the country’s annual output 
would be 27,000. 

This estimate is based upon 
by December, 
Pratt & 
be producing 


will each 
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other | 


900 high-horsepower, aircooled mo- 
tors a month. This estimate also 
does not consider the output of 
such other producers as _ possibly 
Packard, Lycoming, Continental, 
Hercules, etc. 

The speed with which plants 
can be expanded, should the de- 
mand warrant, is perhaps best il- 
lustrated in the new Buick axle 
plant which was_ reported in 
operation 70 days after the first 
steam shovel broke ground. Thirty- 
five percent of the equipment is 
now in place and light and power 
lines are 75 percent installed. The 
new plant was not a war baby but 
adds 156,000 square feet of floor 
space at Buick. 

Thus, while no real orders have 
yet reached the automotive in- 
dustry, every step that can be an- 
ticipated is being taken. This will 
probably mean that work can be 
expedited smoothly when orders are 
released and with a minimum of 
interference with regular opera- 
tions. 


Support Urged 
By MEWA For 
Trade Schools 


CHICAGO. — Closer co-operation 
between the automotive mainten- 
ance industry and automotive trade 
vocational schools throughout the 
United States should be developed, 
it was agreed by directors of Mo- 
tor and Equipment Wholesalers 
Assn. at their annual mid-year 
meeting here in the Stevens hotel. 

Eighteen members of the board 
attended the meeting conducted by 
Frank G. Stewart, president of the 
association. 

Preliminary plans were made for 
the annual convention, set for Dec. 
6-7 in conjunction with the Auto- 
motive Service Industries show. The 
Stevens will be the scene 
conclave. 


It was announced that although 


‘the consolidation as proposed be- 
ent cost of around $30,000. If the | 
|and National Standard Parts Assn. | 


tween jobber members of MEWA 
has fallen through, the merger 
committee of MEWA will 
functioning and held in readiness 
to act “if and when it should ap- 
pear that progress toward a sound 
and practicable plan” may be made. 
The board of MEWA emphasized 
“the sole reason for 
its interest, now and at any time, 
in accomplishing a merger is its 
desire to aid in bringing about as 
sound an association setup as is 
possible in order that the interests 
of automotive wholesalers may be 
most effectually represented.” 
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'N. J. Car Sales . 
-- Hold Up Well; || © 


Outlook Brigh 


NEWARK, N. J.—New _ Jerse F 
‘automobile sales, which thus fy ; 
'this year have been running we 
‘ahead of the corresponding 19 
| period, are continuing to “hold y 
| fairly well,” according to Willian 
L. Mallon, manager of Newar 
Automobile Trade Assn., Secretar) ;. 
‘of the New Jersey Automotiy 
Trade Assn. and NADA direct 
from this state. 

“There is nothing to be appr 
hensive about at the moment ¢ 
far as the New Jersey sales ow! 
look is concerned,” Mallon 4d 
clares. “The situation is current} 
spotty, with some areas” of th 
state reporting increases in Sale 
| while others have been slight; 
| flattening, but there has been 4 
| general sales drop to mar th 
| favorable level as a whole. 
Mallon said that sales in Esse 
'county had recently slowed dow, 
| somewhat, but that Passaic an; 
| Bergen counties were reporte pave d 
booming. There also have bee pyses | 
some reports of sharp sales gain geets o 
in South Jersey. In some sectioz control 
|of the state, particularly norther) cities, " 
| suburban communities, autom# by Om 
| bile sales are affected by Will Motor 
Street trends and, thus, ae Btn 
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have been jumping up and dow fifth A 
according to the uncertain mark York, i 








tenor. Taken as a whole, howeve} 
New Jersey sales are runnin; 
favorably with no immediate sign St 
to darken a bright outlook. u 
There are no indications of ¢ 
used car jam to impede new ca R 
sales in the New Jersey marke € 
according to Mallon, who declare 
that, while some dealers can, ¢ sou 
course, be found with heavy use Corp. is 
car stocks, the better dealers hav aia 
been experiencing no_ difficult all ti 
from this source. Used car sal¢ a ae 
have been moving rapidly on t on in 
whole and, with a bright outloo today, t 
for continuing used car dema the Te 
throughout the summer, some dea) }, Hen: 
ers face the prospect of used ¢: y 
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Goodrich Shifts consist 
au 


Executive Sta Studeba 
' booklet, 


AKRON.—Reorganization of dv pany’s « 
ties of the executive sales staff period c 
the tire division of B. F. Goodric: code of 
Co. is announce! compan: 
by Charles Bithose w 
O’Connor, gener of thos 
sales manager ¢ The ¢ 
the division. 'Studeba 

A new poStiers who 
mere han dis*“Always 
manager of thYou Pr 


. | for the 





Attent 
by Hoff 
booklet « 
reveals 

J. A. Hoban force o 
ployes 1 
division, is cre- more th 
ated for Joseph sence a 
A. Hoban, former Ipoints vy 
manager of retail ithe aver 
sales. is 44 ye; 
Wilson C. Bray, of Stude 
who has been w,C.Bray (Ver 40, 
manager of truck ‘Mobile 


and bus tire sales, is named assist! factory 
ant sales manager of the division bracket, 
succeeding Robert McTamman)icent of 
who recently retired due to iliployed — 
health. Bray is succeeded by Josep! With the 
E. Powers, who has been the com Hoffmar 
pany’s New York district manage! Engin 

Willis C. Behoteguy, former'iiby sty, 
manager of the automobile tire de 
partment, is named assistant mer} 
chandise manager, and is succeedet 
in his post by Chester T. Morledge 
who has been assistant manage!) 
of the department. 

Guy Gundaker jr. is appointed t( 
post, manager of budge! 
sales, and L. A. Rosenberg operat 
ing manager of the retail depart 
ment. 


Retail Gasoline Price 


Lowest in Six Years 
WASHINGTON. Reports from 





50 cities show that the retail prict| § 

of gasoline last month reached thé 

lowest average in almost six years 

The average was 12.66 cents per }\ 

gallon, against 12.91 cents a month ° 

before and 13.22 cents at the same Cane 

time last year. Dann tCae 
State and federal taxes On motor Holly woe 

fuel brought the average cost to “surer 

consumers up to 18.08 cents. ‘ad Distr 
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5 Ss. ® 
a ae Germans have suddenly dis- 


L cov , the British, months ago, 
© a lot of their London 
I y buses to operate this way. They 
Tian carry a little cart along behind 
the bus. Wood is ‘cooked’ in the 
little cart and the fumes carried 
up to the engine. After that, what 
happens is what happens in any 
gasoline engine. 
“Another way of operating upon 
wood gas is to carry a balloon on 
“top of the bus. The balloon is 
" pumped full of gas made at some 
_ central plant, and the bus will 
operate a roundtrip on a filling.” 
ale; * * * 
rhti 
1 of 
th 


IN ITS JULY issue, just off the 
resses, Fortune magazine tells in 
an interesting and informative way 
about motor bus operations in New 
York and Chicago. Fortune’s re- 
searchers, quizzing executives and 
delving into operation reports, 
have discovered there are 1,800 
buses and 2,500 drivers in the 
sain feets of the three systems which 
tion’ control traffic in the two great 
her} cities. The systems are controlled 
om) by Omnibus Corp. The Chicago 
dl Motor Coach Co. is 100 percent 
: owned by the Omnibus Corp.; the 


Sse 
low 

an: 
rte 
bee: 


lows Fifth Avenue Coach Co., of New 
irk! York, is 92.2 percent owned, and 


Far from being something | 
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the New York City Omnibus Corp., 
|49.9 percent owned. Of course, the 
Omnibus Corp. is the holding con- 
cern and last year it showed a net 
profit of $1,572,000. 

| “That profit was contributed by 
the operating subsidiaries out of 
aggregate net income of $2,937,000, 
a healthy 12 percent of total reve- 
nues of $23,563,000,” Fortune says. 

Each bus averages 68 miles a 
day and the average fare is six 
cents. Pencil and paper show this 
means 370 million passengers a 
year, paying $22,500,000 to ride in 
coaches that roll up, altogether, 
44,500,000 miles annually. 

ok * * 

THE BOYS in the back room 
who read AvTomoTive News and, 
perchance, this column, may be 
more interested in the servicing 
end of the corporation rather than 
in its operations story. For their 
benefit, this conductor rehashes 
that portion of Fortune’s article 
that has to do with keeping the 
buses running. 

Methods in both New York and 
Chicago are about the same, I read. 
And I quote: 

“Clutches take the worst beating 
'in New York traffic, lasting only 
|5,000 miles, compared with 50,000 
‘or more for highway-bus operation 
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1 gsgOUTH BEND. — Studebaker 
US) Corp. is distributing to employes a 
hav: pocket-sized booklet relating fac- 
culty tually the history and development 
“of the corporation from its incep- 
ad tion in 1852. The enterprise of 
loo today, the book recalls, grew from 
ms ‘the simple blacksmith shop started 
dee) by Henry and Clem Studebaker on 
“a capital of $68. The original 
equipment of the Studebaker broth- 
ers’ South Bend blacksmith shop 
consisted of two forges. 
Paul G. Hoffman, president of 
a Studebaker, in a foreword to the 
booklet, says the basis of the com- 
dv pany’s continuous operation over a 
ff « period of 88 years lies “in a simple 
lrici code of ethics which has given the 
nce company the continuing loyalty of 
s Bithose who built its products and 
ner of those who used them.” 
r 0 The creed enunciated by J. M. 
Studebaker, one of the five broth- 
oStiers who built up the institution— 
lis¢“Always Give a Little More Than 
the You Promise” — set the theme 
|for the booklet, Hoffman added. 
| Attention is particularly directed 
by Hoffman to a chapter of the 
booklet entitled “Craftsmanship.” It 
reveals that the present working 
force of Studebaker factory em- 
ployes represents an aggregate of 
more than 200,000 years of experi- 
sence at their crafts. Hoffman 







is 44 years of age; that 58 percent 
of Studebaker factory employes are 
y j0Ver 40, whereas for other auto- 

_ |mobile plants 21 percent of the 
sist factory workers are in that age 
siot|bracket, it is said. Forty-five per- 
anyjcent of the men and women em- 
) ifployed by Studebaker have been 


sep with the company 15 years or more 
:om/ Hoffman notes. dihas 


|Points with pride to the fact that | 
ithe average factory employe today | 


Studebaker Employe Booklet 


Relates Corporation’s History 


| decades are reviewed in one chap- 
| ter. The engineering formula which 
| produced the Champion and the 
| successful introduction of _ that 
| model are treated in another 
| chapter. Nearly 73,000 Champions 
| were sold in the first year of pro- 
| duction, the booklet reveals. 


‘DeYoung Named 


| 


To New Post At 
| Goodyear Aircraft 


AKRON.—Appointment of Russell 
DeYoung as assistant to the presi- 
|dent of Goodyear Aircraft Corp. 
and of Goodyear 
| Foreign Opera- 
tions, Inc., is an- 
nounced by P. W. 
Litchfield, presi- 
dent of Goodyear 
Tire & Rubber 
Co. 

At 31 DeYoung 
becomes the 
youngest member 
s of Goodyear man- 
e z agement. He com- 
R. DeYoung menced working 
at Goodyear in 
1928 while taking Akron U’s co-op 
|engineering course. He was grad- 
uated from the university in 1932 
in industrial 
|engineering and started on the 
|Goodyear production squadron, 
| graduating from that group in 
| 1934. He was presented the P. W. 
| Litchfield medal as the outstanding 
squadron graduate of his class. 


| Freers Joins Staff 


INDIANAPOLIS. — Newest addition 
to the engineering staff of Marmon- 
| Herrington Co. is George H. Freers. 





| with a B.S. degree 
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ytor Hollywood care) pepecial plane at Wayne County Airport, Detroit, to drive new 
to reasurer of Gan nen home. From the left, S. Ww. Hunsicker, vice-president and 
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W. J. GRAVESON, regional manager for Chevrolet, congratulates L. X. 
Johnston, of Carrollton Motor Car Co., Carrollton, O., grand national winner 
in the Chevrolet division of the Fisher Body questionnaire contest at a dinner 
tendered Johnston and the other winners at Waldorf-Astoria hotel in New 


York, as other Chevrolet executives look on. 


Left to right are James H. 


Dowling, assistant manager, retail sales promotion department; G. R. Weeks, 
assistant regional manager in charge of used cars; ee ee ge J. E. 


Simmons, assistant regional manager 
New York zone manager. 


—in other words, the average New 
York bus wears out five clutches 
a year. Transmissions often go bad, 
particularly the Banker type, on 
which maintenance costs are about 
three cents a mile higher than 
others because it is necessary to 
remove the whole engine to make 
repairs. Radiators, springs, rear- 
axle shafts, differentials all give 
heavy trouble. Tires, however, are 
not much of a problem. They are 
owned and maintained by the 
manufacturers — Goodrich and Fire- 
stone—which lease them to the 
bus companies at a cost per mile, 
as reported to the transit commis- 
sion, of 0.60 cents for Fifth Avenue 
and 0.54 cents for New York Omni- 
bus. The tire companies station 
men at each garage to inspect and 
service the tires, but they are not 
allowed to remove or replace a 
wheel; the bus company insists on 
that responsibility. The system 
works so well that New York 
buses average 200,000 miles per 
tire delay on the road. 
* * * 


“OVERHAUL is a drastic pro- 
cess in which a coach is literally 
pulled to pieces and rebuilt. A 
single-decker overhaul takes about 
330 man-hours costing around $270, 
plus about $150 for materials. 
That’s average. But a job off a 
tough route, like Sixth Avenue be- 
fore the El pillars were torn down, 
comes in so battered that 500 or 
550 hours may be needed to fix it. 
The big Queen Mary’s are coming 
in for overhaul this year for the 
first time. They are getting a new 
heating and ventilating system and 
a stepped-up generator, as_ the 
batteries were chronically low. 
Labor cost, about 500 hours ($410). 
Painting a double-deck job takes 
47 hours and is done by men with 
spray guns who stand behind an 
invisible shield of uprushing air, so 
they never inhale a drop of paint. 


“WHEN A BUS breaks down on 
the road the driver says, ‘The 
Finnegan pin dropped out;’ the 
records, prosaically, show it as a 
‘delay.’ A delay is defined as a bus 
stoppage of five minutes or more, 
and last year New York City 
Omnibus suffered a total of 4,307; 
Fifth Avenue, 2,344. In coach-miles 
per delay, this worked out to 4,938 
and 3,939 respectively. The most 
frequent delay cause on Fifth 
Avenue was transmission failure, 
due to the large proportion of 
Bankers in the fleet. On New York 
City Omnibus the bad news was 
in the air system, since most of 
the gearshifts are air-actuated, al- 
though nothing happened to com- 
pare with that unforgettable win- 
ter night in 1937 when nearly every 
bus on Lexington Avenue was 
stopped dead because moisture 
froze in the compressed-air door 
closers, keeping the doors open and | 
the brakes automatically set. In| 
late spring there is danger of ‘va- 
por lock,’ a condition that chokes | 
off the fuel supply from the en-| 
gine. It is caused by the sudden | 
effect of warm weather on the 
highly volatile ‘winter-type’ quick- | 
starting gasoline and never occurs 
after the fuel specifications have 
been changed for summer opera- 
tion. On an unseasonably warm 
day, 15 to 20 coaches may be 
stalled on the street, with nothing 
to be done but wait until they cool 
off. ss 

WRITING about accidents and 
damages the bus companies have 
to pay, Fortune notes: 

“Most extraordinary claim paid: 
to a woman pedestrian for 
damage to her hat and mental 
anguish caused when someone atop 
a double-deck bus held an ape over 
the rail to leak.” 





for new cars, and L. Schaeffer, 


Junior C. of C. 
Is Told to ‘Raise 


Hell’ on Barriers 


WASHINGTON. — Delegates to 
the 21st annual convention of the 
United States junior chamber of 
commerce returned to their homes 
last week with the injunction to 
“raise hell’ about interstate trade 
barriers ringing in their ears. 

The exhorter was James W. 
Young, director, bureau of foreign 
and domestic commerce, who de- 
nounced the artificial obstacles to 
the free flow of commerce as peril- 
ing the national defense as well 
as blocking the exchange of goods 
and services. 

“We cannot afford such nonsense 
any longer,” Young asserted. “The 
dangers we face are too real. They 
consist not only of the danger of 
military action in this hemisphere 
but of the internal dangers from 
foreign ideologies. Such ideologies 
find their breeding ground in dis- 
located economic conditions. When 
there is abundance of production 
on one hand and inadequate dis- 
tribution of this abundance on the 
other, then men’s minds become 
ripe for radical remedies.” 

Young described trade barriers 
as “any statute, regulation or prac- 
tice which operates or tends to 
operate to the disadvantage of 
persons, products or services com- 
ing from sister states.’ He said 
1,489 already have been identified 
and classified by the marketing 
laws survey conducted by WPA. 

“When the survey is complete 
it will probably show double this 
number,” he continued. “Even the 
ones thus far identified represent 
an average of 31 per state. There 
are 301 such trade barriers on 
the movement of motor vehicles 
between states, 209 on dairy prod- 
ucts, 245 on oleomargarine, 138 on 
livestock and general goods, 125 on 
liquors, 35 on fishing, 39 on the 
sale of insurance, and so on.” 

Young urged the delegates to 
watch proposed legislation in their 
communities and “once having de- 
termined the barrier aspect of a 
given law or proposed bill, raise 
hell about it with your city or 
state legislative representatives.” 


N. Y. Projects Open 

NEW YORK.—This city’s new $35,- 
000,000, 33-mile Belt Parkway, from 
Owl's Head Park, Brooklyn, along the 
outskirts of Brooklyn and Queens to 
the Whitestone Bridge, Queens, was 
opened Saturday morning. Meanwhile, 
Manhattan’s first cross-town express 
highway, a new tunnel extending from 
the west side at the George Washing- 
ton Bridge to the east side at High- 
bridge Park, at Amsterdam Avenue, 
was opened to public traffic Thursday. 








AVIATION NEWS 


| Of Interest to the Automobile Industry | 


BSERVERS, watching Uncle 


Sam rolling up his sleeves and 
getting busy on his defense pro- 
gram, point out that aviation is 
the snark plug of the plan to make 
the United States impregnable in 
case of invasion. They also declare 
that the automobile industry is the 
good right arm on which Uncle 
Sam will lean heavily. 

At this stage it looks as if the 
motor car factories will be called 
upon to fabricate the major share 
of aviation engines, parts, and 
even planes themselves and to suc- 
cessfully introduce mass produc- 
tion methods into the manufacture 
of airships, without necessarily 
slowing down the motor car as- 
sembly lines. This does not mean, 
observers say, that the automobile 
manufacturers will push companies 
building only ships out of the pic- 
ture—they will not only build cars 
but ships also, because of their 
vast production capacity. So, with 
the automobile and the aviation in- 
dustries co-operating as a_ well- 
matched team, they should play 
the most important role in our de- 
fense program. 


It is because this great emer- 
gency has brought out so strongly 
the necessity of the automobile in- 
dustry co-operating with its twin 
brother, aviation, that AUTOMOTIVE 
News introduces this new column 
—“Aviation News of Interest to 
the Automobile Industry.” 


* * * 


Already the automobile in- 
dustry has been called upon by 
Uncle Sam to co-operate. Al- 
ready Ford and Packard, both 
car builders, are wrestling with 
the problems of aviation engines, 
as also is Allison Engineering, 
one of General Motors’ im- 
portant units. Two other con- 
cerns which always has been re- 
garded as automobile specialists, 
Continental and Lycoming, are 
in receipt of war orders for air- 
plane engines, it is said. Cadillac 
is in this picture, too, building 
parts for the Allison engine. 

* * * 


Undoubtedly, this entrance of 
the automobile industry into the 
aviation field has inspired others 
to throw their hats into the ring 
as strictly airplane builders. A 
new one bobbed up last week— 
Twentieth Century Aircraft, Inc., 
of Los Angeles, with Roscoe Tur- 
ner, famous sky pilot, as one of 
the executives. The new company 
will turn out pursuit ships with 
the fuselage and wings of plastic 
speedmold construction, with ve- 
neer sheeting impregnated with 
synthetic plastic material. 


Moll, Perry Advanced 


By American Bosch 
SPRINGFIELD, Mass. — Amer- 
ican Bosch Corp. announces the 
appointment of two new officers. 
Edward H. Moll, factory man- 
ager who has been with the cor- 
poration since 1938, has been made 
vice-president in charge of pro- 
duction and Foster N. Perry, who 
has been in charge of the New 
York and Chicago branch offices, 
has been made vice-president in 
charge of sales. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


SAVE UP TO 50% ON 
Addressing Machines, Dictating Machines, 
Adding Machines, Typewriters, Checkwriters 


Write PRUITT, 168 Pruitt Bldg., Chicago, Ill. 











WANT TO MAKE A 





“SELL IN THE VAST MARKET WHERE 4 OUT - 
OF 5 CAR AND TRUCK SALES ARE MADE” 6 


Says eee OKEY RIPLEY, Ripley Motor Co., Urbana, Ohio 

































| SELL DODGE CARS BECAUSE 
YEAR BY YEAR, | BELIEVE THEY ARE BY 
FAR THE GREATEST VALUES IN THE FINE CAR 
FIELD, BECAUSE THEY APPEAL TO PEOPLE 
IN ALL WALKS OF LIFE, AND BECAUSE 
DODGE ENJOYS AN OWNER-LOYAL- 
TY UNIQUE AMONG MOTOR- 4 
CARS—OKEY RIPLEY. ee 
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| SELL PLYMOUTH 
CARS BECAUSE THEY 
ARE “TOPS” IN THE 
LOWEST-PRICED FIELD 
IN BEAUTY, ECONOMY, 
PERFORMANCE, SAFETY... 
AND BECAUSE THEY DELIVER 
SUCH WONDERFUL OWNER- 
SATISFACTION— 
OKEY RIPLEY. 
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| SELL DODGE 
JOB-RATED TRUCKS BECAUSE 
DODGE GIVES ME, UNDER ONE 
FAMOUS NAME PLATE, A COMPLETE 
LINE OF TRUCKS (%-TON TO 3-TON) 
THAT ENABLES ME TO FIT 
THE NEEDS OF EVERY 
BUYER EXACTLY— 
OKEY RIPLEY. 
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There may be an exceptional 
business opportunity with the 
Dodge- Plymouth Dealership 
in your community. If the | 
territory is open, why not get |° thrill 

















our triple-profit proposition? : the | 
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